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Plymouth’s Million and 
Other Millionaires 
Fisher Guild Contest 
Mr, and Mrs. Duryea 
My Error 
Now Steam Heaters 
+ Om + 


By 


Chris Sinsabaugh 


DD PLYMOUTH to the indus- 

try’s production roll of honor, 
the eighth to make its first mil- 
lion. Yet there is this difference 
in Plymouth’s case—it is’ the 
quickest million of the lot—there’s 
only six years in between No. 1 
coming off the line and No. 
1,000,000. Some sort of a record, 
for the others took longer to 
reach the goal, so a search of the 
archives shows. 

All of which sent this commen- 
tator to the library and what a 
gold mine of information along 
these lines was discovered! Ford, 
of course, was first to gain the 
distinction of manufacturing 1,- 
000,000 automobiles. That mark 
was reached at the end of the 
fiscal year of 1913-1914, so figur- 
ing the company starting in 1902 
that makes it 12 years. Of course, 
in the early days there was no 
such thing as mass production. 
That only came in the later days 
of Ford, but once he got going 
millions meant nothing to him. 
Why, in 1923, he turned out 2,- 
090,951 cars and trucks in the 
one year! His first year, 1903, he 
made just 195; today he has 
topped 22,000,000. 


WILLYS, BUICK and Chevro- 
let all turned the million mark 
the same year, 1923. It took John 
»N. 16 years to do it, Chevrolet 10 
} and Buick about as long as Willys 
took. It’s interesting to note that 
min the nearly five years since 
1929 when Chevrolet took up the 
six, it has turned out 4,000,000 of 
this type, while its total produc- 
tion, including trucks, from the 
start to now is approximately 9,- 
800,000. Buick made its millionth 
car on March 21, 1923, and the 
second millionth Nov. 1, 1927. 

Not until I phoned South Bend 
and they started looking it up was 

it discovered that the Studebaker 
is in the millionaire class also. 
The big moment came in 1926, 15 
years after the corporation was 
started. In this count the E-M-F, 
which later was called the Stude- 
baker-E-M-F, is not included. At 
the end of July, this year, Stude- 
baker’s total production of cars 
and trucks was 1,665,338. 

ROY CHAPIN gets in the same 
Pmillion-car class along with 
‘Henry Ford, John N. Willys, 
Charley Nash and the others by 

means of the Essex, which later 
became the Terraplane. The 
count here came in 1928, nine 
years after the introduction of 
the Essex, and now the total is 
1,440,000. I had thought Hudson 
also had reached the mark, but 
production of this model amounts 
to 755,000. 

Nash turned out his millionth a 
couple of months back and Ke- 
fnosha advises via Frank Babcock 
that in 17 years of operation the 
company has made a total of 
1,015,996 Nash, Ajax and LaFay- 
ette cars. 

Pontiac will be the next one, 
for right now it is responsible for 
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All Agencies 


To Have Own 
Rate System 


Present Method Is Same 


As Before Code—Any 
Discounts O. K. 


Washington, Aug. 10. — 
Automobile manufacturers 
and dealers today stand ex- 
actly alike with respect to 


bidding on government con- 
tracts, with neither restricted in 
any way as to prices which they 
may quote in an effort to get 
such business. 

This situation is the result of a 
recent ruling by C. E. Adams, 
NRA division administrator, 
which stays that article of the 
motor vehicle retailing trade code 
which specifies: “No dealer shall 
sell a new car at retail to a con- 
sumer for less than factory list 
prices, plus extra for equipment 
at listed prices, an amount equiv- 
alent to rail transportation and 
handling charge to point of de- 
livery, plus all taxes paid by said 
dealer.” 

The order defines governmental 
agencies as including “the United 
States Government or any de- 
partment or agency thereof, the 
District of Columbia, States, mu- 
nicipalities and any political sub- 
division thereof.” 

The condition maintaining to- 
day as a result of the order is 
precisely that which existed prior 

(Continued on Page 138, Col. 5) 


Sloan Explains 
G.M. Operations 
First 6 Months 


New York, Aug. 10.—Alfred P. 
Sloan jr., president of General 
Motors Corp., has sent the follow- 
ing communication to stockhold- 
ers: 

“The condensed consolidated 
balance sheet of General Motors 
Corp. as of June 30, 1934, is sub- 
mitted herewith, together with a 
comparison of corresponding 
items at Dec. 31, 1933, as well as 
at June 30, 1933; also a sum- 
mary of consolidated income for 
the first and second quarters as 
well as for the six months ended 
June 30, 1934, together with a 
comparison of the corresponding 
periods of 1933. 

“Net earnings of General Mo- 
tors Corp., including equities in 
the undivided profits or losses 
of subsidiary and affiliated com- 
panies not consolidated, for the 
second quarter ended June 30, 
1934, were $40,267,090. This com- 
pares with net earnings of $41,- 
198,169 in the corresponding 
quarter of 1933. After deducting 
dividends of $2,294,555 on the pre- 
ferred stock, there remains $37,- 
972,535, being the amount earned 
on the common shares outstanding. 
This is equivalent to $0.88 per 


(Continued on Page 19, Col. 5) 








Code or Chaos 


Automotive Daily 


News is 
problems now facing dealers in enforcing their code. 


in the 
It is 


intensely interested 


most anxious to turn the spot light of publicity on code 
violators, their methods, their temporary gains and their 


losses when caught. 


It would like to hear from dealers in all parts of the 
country on what they think of the code and present code 


enforcement. 


Constructive criticisms and suggestions as to 


how enforcement can be strengthened and how the chiseler 
can be brought out in the open will be appreciated. 

On page 6 of this issue the “Inquiring Reporter” asks: 
“Are you satisfied with code enforcement in your section? 


If not what is its greatest weakness? 
The answers are interesting; we 
Merely address your letters to 


suggest to strengthen it?” 
would like your views. 


What would you 


Automotive Daily News, Detroit, Mich. 


July N.A.C.C. 


Clarifies Code 
On Allowances 


In Truck Sales 


St. Louis, Aug. 10.—J. O. Munn, 
secretary of the National Con- 
trol Committee of the Motor Ve- 
hicle Retailing Trade has re- 
ceived a letter from asst. deputy 
administrator of the Motor Ve- 
hicle Retail Code, in which he 
says the Motor Vehicle Retailing 
Code does not apply to trucks 
and commercial vehicles in excess 
of three-quarter ton capacity or 
less in respect to allowances, list 
prices, delivered prices or the dis- 
count from such prices. But, if 
a truck of three-quarter ton or 
less is used as part of the pur- 
chase price of a motor vehicle as 
defined in Article II of the code, 
the basis on which the maximum 
permissible allowance is determ- 
ined, is by the use of figures and 
schedules as published by the 
Association Official Guide, cur- 
rent as of the date, title and 
possession of the truck of three- 

(Continued on Page 3, Col. 3) 
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The Top Ten 


Passenger Cars 





First Ten in Registrations 
as Reported in ADN Today 


1934 Make 


1—303,798 Ford 
2—278,629 Chev. 
38—103,248 Ply. 
4— 50,588 Ddge. 
5— 42,738 Pont. 
6— 35,251 Olds. 
j— 34,438 Hud, 
8— 31,773 Buick 
9— 23,338 Stude. 17,705— 8 
10— 13,478 Chrys. 13,045—10 
Total All Makes 
1,026,050 704,289 

See complete cumulative 
figures including July to 
date, pages 14-15 this issue. 


1933 


136,754— 2 
238,410— 1 
103,248— 3 
34,786— 5 
44,369— 4 
18,123— 7 
17,909— 9 
25,696— 6 














Production 


New York, Aug. 10.—July pro- 
duction operations of members of 
the National Automobile Cham- 
ber of Commerce amounted to 
194,356 units according to the 
preliminary estimate released to- 
day by the Chamber. This was 
a drop of 15 per cent under the 
preceding month’s production and 
was a gain of 10 per cent over 


the output for the same ool 


last year. Production by coy# 
(Continued on Page 2, Col. 5) 


See Action On 
Franklin Plans 


In Near Future} 


trustees in bankruptcy of the H. 
H. Franklin Mfg. Co. have sent 
out notices requesting that all 
propositions for the reorganiza- 
tion of the company, or the pur- 
chase of its assets in their en- 
tirety as a going concern, be sub- 
mitted to them in writing, at the 
Franklin plant in Syracuse, on or 
before Aug. 21. 

If any proposal meets with the 
approval of the trustees, it will 
at once be submitted to the court 
for action. 

In setting a deadline for the 
submission of propositions, the 
Franklin trustees are expected to 
bring about a showdown on vari- 
ous reorganization plans under 
discussion among different 
groups. 


Pick Committee 
For Arranging 
1935 N. Y. Show 


New York, Aug. 10.—At a meet- 
ing of the board of directors of 
the Automobile Merchants Assn. 
of N. Y. Inc., held on Aug. 7, the 
following were appointed to act 
as the Show Committee in charge 
of all arrangements for the 1935 

(Continued on Page 2, Col. 5) 
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q 
Sale Of Cars 


Ban Consignment Which 
Will Bring Greater 
Price to Owner 


St. Louis, Mo., Aug. 10.— An 
amendment to the Motor Vehicle 
Retailing code which provides for 
an affidavit by dealers for each 
new car sale as a method of 
checking up on violations has 
been accepted by code authorities 
in Washington without public 
hearing. This amendment, with 
two others, one on title and pos- 
session and the other on consign- 
ment are now being put into legal 
form and will be submitted to 
the administration in the regular 
course of events. 

Following the meeting in Wash- 
ington two weeks ago, F. W. A. 
Vesper, national code administra- 
tor for the Motor Vehicle Retail- 
ing code, remained in Washington 
for further conference with C. E. 


Ada ion biel 5f oabiatial mene, in 
an effort to determin Saist what 
amendments would be acceptable 
without public hearing. One 
amendment modifying the pres- 
ent clauses: of the code in. rela- 
tion to what-employes are entitled 
to cars at discount, and another 
that provided for’a mark-up on 
freight equal to the discount on 
the carS were rejected as not 

ceptable -without public hear- 
ing. Some.reluctance in _regpén- 
ing the ‘dealer: code has” been 
indicated a8 it is felt that many 
of the valuable features of the 
present code might thus. be 
brought under fire. 

Anh important amendment, that 


(Cantimued on Page 2, Col. 2) 


G.M. Car Sales 
Show Gain Over 
Figures of 1933 


New York, Aug. 10.—Sales of 
General Motors cars to consum- 
ers in the United States during 
July reached a total of 101,243 
compared with 87,298 in July a 
year ago, registering a gain over 
the same month of the preceding 
year of 13,945. 

Salessfer the first seven months 
of 1934 reached a total of 596,215 
as compared with 487,062 in the 
corresponding seven months of 
1933 or a gain of 109,153. 

Sales of General Motors cars 
for the first seven months of 1932 
were 378,423 and for the first 
seven months of 1931 were 678,618. 

July sales to dealers in the 
United States totaled 107,554 as 
compared with 92,546 in July a 
year ago. Sales for the first 
seven months of the present year 
were 700,421 compared with 520,- 
308 in -the corresponding seven 
months of 1933. 

July sales of. General Motors 
cars to dealers in the United 
States and Canada, together with 
overseas shipments were 134,324 
as against 106,918 in July a year 
ago. Sales for the first seven 


(Continued on Page 3, Col. 2) 
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Small Town Ruling Not Applicable to Dealer Code 


Statute is Unchanged as 


NRA Enters Second Phase 


Washington, August 10.—The code of fair competition | 


of the automobile retail trade came through unscathed 
this week in the first general shake-down by NRA as a 
prelude to its entrance upon its second phase, that of ob- 


taining code compliance. 
along with numerous others, 


Any thought that the code, 


might be set aside, so far as 


its restrictions applied to dealers in towns of less than 
2,500 population definitely waso—————_ 


dispelled in a specific statement 
by Hugh S. Johnson, recovery ad- 
ministrator, immediately follow- 
ing the ruling with reference to 
exemptions. 

The automobile retail code was 
one of eight singled out by John- 
son as not affected by the de- 
cision relating to small town re- 
tailers. The reason for not in- 
cluding motor car dealers in the 
exemption was stated as due to 
the circumstance that their oper- 
ations “extend over a relatively 
wide area and include a number 
of communities.” 

The exception also was made 
to apply to gasoline stations gov- 
erned by the petroleum code. 

So far as it relates to the re- 
tailing of automobiles, the failure 
to include motor car dealers in 
the exemption granted small 
town retailers recognized that 
any such concession would have 
the effect of virtually nullifying 
the whole code. That it would 
work havoc among large city 
dealers by diverting their normal 
patronage to small town retailers 
was taken for granted. 

But one automotive code was 
affected by the ruling with refer- 
ence to exemptions. It was that 
of the automobile parking and 
storage trade. 
trade hereafter will be 
only to the child labor provisions 
of the original agreement in those 
cases where their operations are 
conducted in towns of less than 
2,500 population. 

Two other codes mentioned as 
specifically excepted in the ruling 
are those of the retail tire and 
battery trade and the trucking 
industry. As in the case of re- 
tail automobile dealers, no exemp- 
tion is granted these groups on 
the ground that their operations 
extend over relatively large areas 
and include many communities 


Hudson Exports 


In Six Months 
Total 8,298 Cars 


Detroit, Aug. 10.—Hudson Mo- 
tor Car Co. reports export sales 
of Hudson and Terraplane cars 
aggregating 8,298 cars for the six 
months ended June 30, an in- 
crease of 197 per cent as com- 
pared with export shipments of 
2,791 cars reported for the first 
six months of 1933. The export 
shipments were the largest for 
any corresponding period since 
1930. 

Shipments of cars from the 
Canadian factory aggregated 
2,808, a gain of 259 per cent as 
compared with shipments of 783 
cars reported for the first half of 
1933. Canadian factory shipments 
for the half year also were the 





largest for any corresponding 
period since 1930. 
Factory shipments from the 


United States plant for domestic 
use aggregated 54,704 cars for the 
half year ended June 30. This 
total represents a gain of 182 per 
cent compared with shipments of 
19,428 cars reported for the cor- 
responding period in 1933, and 
like the record of Canada and 
the export market, also sets a 
new high mark for any similar 
period since 1930. 

Shipments in the domestic, Ca- 
nadian and export markets for 
the six months were in excess of 
total shipments in the respective 
groups for 1931 to 1933, inclusive. 


Members of this | 
subject | 








Plymouth’s July 
Shipments Reach 
Total of 34,986 


Detroit, Aug. 10.—Last month 
was the biggest July in the his- 
tory of the Plymouth Motor Corp., 
according to figures just released 
by D. S. Eddins, vice-president 
and general manager. 

Retail sales in July bettered 
sales of July, 1933, by a substan- 
tial margin, Eddins said, and 
were about 700 cars above the 
June record of this year. July 
was the second largest month, 
from a standpoint of sales, in the 
history of the corporation, being 
topped only by April of this year, 
he said. 

Shipments likewise were up in 
July over the same month of 
1933. A total of 34,986 units were | 
produced and shipped to dealers | 





in the United States and Canada, 
as compared with a 1933 figure of 
31,831, according to Eddins. This 
is an increase of 9.9 per cent, he 
pointed out, and the biggest ship- 
ment record for July in the his- 





tory of the corporation. 
July production totaled 35,195 
units. 


ager. 
|some 600 cars ahead of our esti- 


Plymouth Enters the Millionaire Class 





aad tl a 


Though Plymouth is a comparatively new comer in motor circles the corporation has already reared 





Kaa 


L 


a numbersome family. Here is number 1,000,000 c omplete in less than six years. Walter P. Chrysler 
looks on proudly as B. E. Hutchinson brings the pride of the flock off the line. 


Pontiac Boosts Production 


Schedule for September 





Pontiac, Mich., Aug. 


jections covering retail deliveries 
of Pontiac cars for the 
| quarter have just resulted in an 
| increase of 2,000 units to the Sep- 
|tember manufacturing 
according to A. W. L. Gilpin, vice- 


schedule, 


president and general sales man- 
“Actual July deliveries ran 
“and our fore- 


mates,” said Gilpin, 


|casts for August and the coming 


Code Changes 
Clarifies Terms | 
Causing Trouble 





(Continued from Page 1) 


which would specify quantity dis- soos 


‘Federal Truck 


counts and define fleet purchasers 
was not submitted by Vesper, as 
he deemed it necessary to confer | 


further with car and truck | 


| manufacturers before submitting | 
| them. The proposed amendments | 
| covering the sale of parts by deal- 


ers also has been delayed until | 
it is possible to define quantity | 
purchasers as it is deemed ad- | 
visable to keep the sale of parts | 
and complete cars on a uniform | 
basis. 

While the amendment of con- | 
signment which has been ap- 
proved is still to be whipped into 
legal form the purpose of it is | 
to end the troublesome question 
of car consigned to dealers by 
patrons for sale by them in con- 
junction with the purchase of a 
new car. The gist of the amend- 
ment will be to bar consignments 
made in any manner which per- 
mits the owner to receive more 
than the permissable maximum 
allowance as fixed in the official 
used car guide. 

The amendment of title and 
possession will be so worded that 
the allowance made on any used | 
car shall be the official guide rat- 
ing of the particular car at the | 
time the order for the new ve- 
hicle was _ placed. Heretofore, 
NRA has ruled that the allow- 
ance must be that in effect as of 
the date that title and possession 
of the used car passes into the 
hands of the dealer. 


Names Kjerner 

New York, Aug. 10.—John C. 
Kjerner, has been appointed sales 
manager of the United Air Condi- 
tioning Sales Corp., according to 
advice of Walter P. Chrysler jr., 
president. This company is the dis- 
tributor for Chrysler air condition- 
ing equipment in the New York 


Chrysler 


|our dealers are to have 


| been decreased 





metropolitan area. 


months make it apparent that if 
ears with 
which to make deliveries an im- 
mediate increase in production 
schedules is necessary. 

“This is the fourth time since 
| the first of July that Pontiac has 
stepped up its manufacturing 
schedule to meet the increasing 


Registers Gain 
— Six Months 
Detroit, na 10. — Operating 


statement of the Federal Motor 
Truck Co. 
the six months period ending 
June 30, just released, shows a 
net profit of $57,196.88, after de- 
preciation and all charges ex- 
cepting Federal taxes. 


for the same period of 1933. 

Current assets, 
and marketable securities of $660,- 
028, amounted to $2,728,353, and 
current liabilities were $412,370. 
As of Dec. 31, 1933, current assets 
were $2,452,489 and current lia- 
bilities $238,298. 

M. L. Pulcher, president, says 
the greatly improved showing for 
the first six months is due to in- 
creased volume of business, and 
continued efficient operation of 


| the plants, despite increased costs. 


A number of models have actually 
in price, so the 
company is producing the lowest 
priced line of motor trucks in its 
25 years’ existence. 

The company produces a line 
of motor trucks from 1% to 7% 
tons capacity. It also manufac- 
tures its own bodies and cabs. 

The company has outstanding 
499,543 shares of non par value 
common stock. It has no pre- 
ferred stock, bonds or notes out- 
standing. 

Combined capital and surplus 
as of June 30, 1934, amounting to 
$3,902,210, indicates a current 
book value of approximately $8 
per share. 


third | 


and subsidiaries for | 


This com- | 
pares with a loss of $182,707.01 | 


including cash | 





10.—Pro-| favor with which the public is ac- 


cepting our products. The previ- 
ous increases in July and August | 


totaled 5,869 cars, which with the | 


latest 2,000-car addition makes an 
increase of 7,869 in factory pro- 
duction for July, August 
September. 


“Pontiac factory employes’ pay 


envelopes will benefit from these | 


schedule increases to the extent 
of 16,143 extra working days 
September and a total during the 
three months ending with Sep- 
tember of 63,514 working days. 


“The manner 


and | 


in | 


in which sales, | 


NACC Members’ 


7 Month Output 
194,356 Units 


(Continued from Page 1) 





| panies not members of the NACC 


should run between 70,000 and 
80,000 units, bringing the indus- 
try’s total to 265,000 to 275,000 
units. 

On the basis of this estimate, 


the output of Chamber members 


for the seven months of this year 
was 1,472,832 units—a gain of 50 
per cent over the number of ve- 
hicles produced in the same 
period of 1933. 

The Chamber estimate covers 
the operations of all but one 


deliveries and the manufacturing | major automobile company in the 


of Pontiac automobiles have held | 


United States. Comparative fig- 


up during the summer lull prom- | ures on Chamber production fol- 


ises good fall business and a con- | low: 


tinuation of industrial recovery.’ 


Motor Tax Bill 
During 1933 at 


$1,221,861,583 





Washington, D. C., Aug. 10. 
For the benefit of those who do 
not keep a car budget, the Amer- 
ican Automobile Assn. today ad- 
vised that the average motor ve- 
hicle owner paid $51.29 in special 
federal and state motor taxes in 
1933, or $7.05 more than in 1932. 

At the same time the A. A. A. 
pointed out that the total motor 
tax bill last year soared to the 
new all-time record sum of $1,- 
221,861,583, while there was a de- 
cline of 312,673 in the number of 
registered motor vehicles. 

“This tremendous tax bill, on 
the basis of a valuation for all 
motor vehicle property of $3,884,- 
268,035,” said Thos. P. Henry of 
Detroit, president of the national 
motoring body, “means that car 
owners paid 31.9 per cent of the 
value of their property in taxes, 
a tax rate that is becoming pro- 
hibitive and threatens to strangle 
the orderly growth of motor 
transportation.” 





Asbestos Mill Leased 


Middletown, Conn., Aug. 10,—The 
Russell Mfg. Co. has leased to the 
Southern Asbestos Corp. its asbes- 
tos mill in the Rockfall section of 
Middlefield, and William L. Trues- 


dell, superintendent of the mill for 
15 years, has retired. The South- 
ern corporation will operate the 
plant in conjunction with its other 
plants at Charlotte, N. C., and 
Trenton, N. J. The mill produces 


asbestos which has been used in the 
weaving departments of the Russell 
company. 





July, 1934 194,356 
June, 1934 228,513 
July, 1933 177,080 
7 months, 1934 1,472,832 
7 months, 1933 982,257 


Pick Committee 
For Arranging 
1935 N. Y. Show | 


1) 





(Continued from Page 


New York Automobile Show — 
Jan. 5 to 12 inclusive: 
William L. Colt, chairman, 


Dodge Motors New York, Inc.; 
an Ahrens, Cadillac Motor Car 
; J. R. Barrett, Chevrolet Mo- 
pr ‘Car Co.; A. E. de Loach, Pon- 
tiac Motor ‘Car Co.; Lee J. East- 
man, Packard Motor Car Co. of 
N. Y.; Theodore Luce, Theodore 
Luce, Inc.; George Stowe, 
Motor Car Co. of N. Y., Inc.; 
B. Warren, Warren Nash Mtiane 
Car Co.; C. K. Whittaker, Stude- 
baker Sales Corp. of America; F. 
L. Yarrington, Glidden Buick 
Corp.; G. O. Simons (ex-officio), 
Simons-Stewart Co., Inc., presi- 
dent of the association. 
The committee will begin func- 
tioning immediately. 


Plan Golf Tourney 


Detroit, Aug. 10.—Detroit’s auto- 
mobile dealers and their employes 
will hold their annual golf tourna- 
ment Tuesday, in which the dealers 
will be playing for the President’s 
Cup Trophy offered by John F. 
Evans. Dealers and employes will 
play fer the largest group of prizes 
in the 15 years that the annual golf 
tournaments have been held. Fes- 
tivities will be held at Clinton Val- 


ley Country Club, as a tribute to 
Director Peter J. Platte, who is} 
president of that club. More than 


250 are expected to participate. The 
tournament will be concluded with 
the dinner at 7 p. m. 








_ 
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Strict Enforcement of of Retail Code Is Under Way 


Dealer Arrest Portends 
“Cracking Down” Process 


New York, Aug. 10. 
Harris, convicted of violating the 
price provisions of the Motor Ve- 
hicle Retailing Code and _ sen- 
tenced to pay a fine of $500 or 
serve 90 days in jail, was indicted 
by the Grand Jury here yesterday 
on charges of altering document- 
ary evidence used in the viola- 
tions case trial. He will be ar- 
raigned next Tuesday. 

Harris was found guilty of 
violating the price provisions of 
the code in an action brought 
against him by a _ purchaser 
named Boyd. It was charged that 
Harris had sold Boyd a new car 
at $50 below the established price 
in this section. The action was 
taken under the Shackno Act 
of the State of New York. 

Following his conviction and 
sentence Harris elected to take 
the 90 days in preference to the 
fine and later attempted to gain 
his liberty on a writ of habeus 
corpus. Judge Black of the New 
York Supreme Court denied his 
application and Harris was re- 
manded to jail. He was later 
released on $2,000 bail pending his 
appeal. 

Immediately upon his release 
on bail he was rearrested on the 
charge of altering the evidence 
used in the violation case. This 
charge in New York constitutes 
a felony. He was arraigned and 
held in $1,000 bond and brought 
before Grand Jury yesterday 
where he was indicted on the 
second charge. 

The Harris case has created 
wide interest throughout’ the 
country as it offers the first con- 
crete evidence of the legal en- 
forceability of the price provisions 
of the dealer code. Recovery 
officials in Washington feel that 


3,661 Deliveries 
Is Week’s Mark 
By Chrysler Men 





Detroit, Aug. 10.—Chrysler deal- | 


ers reported deliveries of 682 
Chrysler cars at retail in the 
week ending Aug. 4, as well as 
2,979 Plymouths in the same 
period. This figure, of course, is 
in addition to the Plymouth sales 
by the Dodge and De Soto dealer 
organizations. 

The total of 3,661 units sold by 
the Chrysler Sales Corp.’s dealer 
body represents an increase of 
1.6 per cent over the previous 
week, It is 3.1 per cent higher 
than the corresponding week of 
1933 and is nearly three and a 
quarter times the volume re- 
ported in the corresponding week 
of 1932. 

The total of combined Chrysler 
and Plymouth sales by Chrysler 
dealers for the 31 weeks of 1934 
including Aug. 4 is 92,118 units, 
representing an increase of 37.4 
over the 67,043 units sold by 
Chrysler dealers in the corres- 


ponding 31 weeks of last year, | 


and of 98.1 per cent over the 
45,502 units reported in the cor- 
responding period of two years 
ago. ; 


Plymouth 6 Mos. Sales 
At 7,942, Gaining 76% 
Detroit, Aug. 10.—Plymouth reg- 


Gordon S§. | 











this case is one that offered a 
thorough test of the punitive 
provisions of the code. 


While the Shackno Act in this 
state was designed to put teeth 
in the NRA codes within the 
state borders. It is felt that the 
decision in the Harris case holds 
out to state code authorities the 
promise that they may count 
upon court backing in their in- 
sistance that all retailers abide 
by the trade practice provisions 
—used car as well as others—or 
face the drastic penalties pro- 
vided. 

In Harris’ early defense he 
pointed out that he had no show- 
room or car stock and therefore 
was not a dealer. The price 
provisions of the dealer code, 
however, read: 


“No dealer shall sell a new car 
for less than factory list prices, 
plus extra for equipment at listed 
prices, an amount equal to the 
rail transportation and handling 
charge to point of delivery, plus 
all taxes paid by said dealer.” 


The definition of the term 
“dealer” is given in the preamble 
of the code as follows: “The 


word dealer includes, but without 
limitation any individual, part- 
nership, association, trust or 
corporation engaged in whole or 
in part in the business of motor 
vehicle retailing.” 


The principle applying in the | 


Harris case ruling, it is pointed 


out here, applies as well to the | 


violations respecting other code 
provisions, notably and especially 
those governing used car allow- 
is 


ances. This conviction ex- 
pected to impart stimulus to 
prosecutions which heretofore | 


have been lagging. 


G.M. Car Sales 
Show Gain Over 
Figures of 1933 


(Continued from Page 1) 
months of 1934 totaled 884,600 as 
compared with 605,540 in the same 
period of 1933. 

Following is 
General Motors sales by months 
for 1933 and 1934: 

Sales to Consumers in U. S. 











1934 1933 1932 1931 

January 23.438 50,653 47,942 61,566 
February 58,911 42,280 46,855 68,976 
March 98,174 47,436 48,717 101,339 
April 106,349 71,599 81,573 135,663 
May 95,253 85,969 63,500 122,717 
June 112,847 101,827 56,987 103,303 
July 101,243 87,298 32,849 85,054 
August 86,372 37,230 69,876 
September 71,458 34,694 51,740 
October 63,518 26,941 49,042 
November 35,417 12,780 34,673 
December 11,951 19,992 53,588 
Total 755,778 510,060 937,537 


Sales to Dealers in U. S. 


1934 1933 1932 1931 
January 46,190 72,274 65,382 76,681 
February 82,222 50,212 52,539 80,373 
March 119,858 45,098 48,383 98,943 
April 121,964 74,242 69,029 132,629 
May 103,844 85,980 60,270 136,778 
June 118,789 99,956 46,148 100,270 
July 107,554 92,546 31,096 
August 504 24,151 
September 37,733 23,545 
October 41,982 5,810 
November 3,48 2,405 
December 44,101 


Total 729, 472,859 


| Total Sales to Dealers in U. S. and 


istrations in Michigan for the 
first six months of this year| 
showed an increase of 76.2 per 


cent over their record for the 
same period last year, according 
to figures just released by Plym- 
outh officials. 

A total of 7,942 new Plymouths 


have been registered in Michigan | 
it was | 


for the six month period, 
said, compared to 4,505 for the 
comparable period of 1933. 





| 


Canada Plus Overseas Shipments 
1934 1933 1932 1931 
62,506 82,117 74,710 
February 59,614 62,850 
March 58,018 59,696 


1 
15 
April 153,954 86,! 
1 
1 
1 


January 
00,848 
119,195 
154,252 


153,730 


7 
May 32,837 98,205 
June 11 or 
duly 106,91 
August 97,¢ 4 
September $3.) 148 
October 

November 0 0,584 
December 21,295 





TO.078 


58,122 


Total 869,035 562,970 1,07 4,709 

Unit sales of Chevrolet, Pontiac, 
Oldsmobile, Buick, LaSalle and Cad- 
illac passenger and commercial cars 
are included in the above figures. 





a tabulation of | 


| delivered 





| capacity and over, 





89,349 | 


96,003 | 


111,668 | 
87,449 | 





Maybe a Champion 


W. S. McLean, secretary of the 


models. 





Guild, 


Fisher Body Craftsman’s 
supervises the unpacking of the first miniature Napoleonic received 
at Chicago where boys from all parts of the country are sending 


Perhaps this may be a winner. 





Buick July Retail Sales 
Set Five Year Record 


Flint, Mich., Aug. 10.—Domestic | 
retail sales of Buick motor cars 
in July established a five- -year | 
record, according to completed 
figures for the month released 
today by the company. 

July’s domestic retail sales | 
were 7,949 units, it was said, | 
which compares with 4,647 cars | 

in the corresponding 
month last year, a gain of 3,302 | 
or 71 per cent. The best previous 
July in the past five years was in | 


Clarifies Code 


On Allowances | 


In Truck Sales. 


(Continued from Page 1) 


quarter ton capacity of less passes 
to the dealer. 

Following is the letter: 

“Article II of the Motor Ve- 
hicle Retailing Trade Code de- 
fines ‘Motor Vehicles’ to mean 
‘Automotive, including passenger 
cars, trucks, truck tractors... .’ 

“Article IV under the heading 
of ‘Trade Regulations’ sets forth: 
‘The provisions of this Section 
will cover the following products: 
Passenger cars, trucks and com- 
mercial vehicles of three-quarter 
ton capacity and less... .’ 

“The Motor Vehicle Retailing 
Trade Code does not apply to 
trucks and commercial vehicles in 
excess of ‘three-quarter ton ca- 
pacity or less’ in respect to allow- 
ances, list prices, delivered prices 
or the discount from such prices. 
To express it differently, and per- 
haps more clearly, the position 
of trucks and commercial vehicles 
with bodies of three-quarter ton 
is exactly the 
same as if the Motor Vehicle Re- 
tailing Trade Code did not exist, 
insofar as allowances, list prices, 
delivered prices or the discount |} 
from such prices. 

“However, if in the purchase | 
of a motor vehicle the consumer | 
offers and the dealer accepts a} 
used truck or commercial vehicle | 
with a body of three-quarter ton | 
capacity or less, in lieu of cash | 
in payment in whole or in part) 








-| of the purchase price of another 


motor vehicle, then the provisions 
of Article IV, Title A, Sections 1} 
and 2, apply. 

“In the interest of further clari- 


1930 when 7,595 cars were sold at 
retail in the United States. 

The five-year record of Buick’s 
July sales follows: 1930, 7,595 
1932, 2,474 


cars; 1931, 7,345 cars; 
cars; 1933, 4,647 cars; 1934, 7,949 
cars. 


July also was one of the best 
export months of the year, Mr. 
Hufstader said, total foreign 
shipments of 1,129 units exceed- 
ing the original schedule for the 
month by 129 units. 





| fication we repeat our letter of | 


May 11, 1934. 
“If a truck of three-quarter ton 
or less is used as part of the pur- 


| chase price of a motor vehicle as | 


defined in Article II of the Code, 
on what basis is the maximum 
permissible allowance determined? 

“Answer: By the use of the fig- 
ures and schedules as published 
in the Association Official Guide, 
current as of the date, title and 
possession of the truck of three- 
quarter ton capacity or less passes 
to the dealer.” 


Dodge Dealers’ 
Sales to Aug. 4 
Total 152,742 


Detroit, Aug. 10.—Dodge deal- 
ers, with 152,742 passenger car 
and truck deliveries to their 
credit for the year up to Aug. 4, 
beat their own retail sales records 
for the corresponding period of 
1933—-during which deliveries to- 
talled 96,330—by 58.6 per cent. 
The 1934 figure of 152,742 indi- 
cates also that the dealers are 
well on the way to completing a 
second 100,000 sales to the early 
attainment of which the organi- 
zation has set itself. 

A detailed tabulation of Dodge 
dealers’ year-to-date sales shows 
that 125,361 (86,987 in ’33) were 
Dodge and Plymouth passenger 
models while the remaining 27,381 
(9,343 in ’33) were Dodge com- 
mercial cars and trucks. 

During the week ending Aug. 4, 


Dodge dealers reported deliveries | 


of 3,143 Dodge passenger cars and 
trucks and 2,714 Plymouths. 
In addition to the 152,742 new 


| cars and trucks delivered up to 


Aug. 4 this year, Dodge dealers 
reported 146,378 used car sales, 
making a total of 299,120. 











Start Judging 
Coach Models in 
Guild Contest 


Chicago, Aug. 10.—Judging of 
the miniature Napoleonic coaches 
submitted in the 1934 Fisher Body 
Craftsman’s Guild competition, in 
which $51,000 in university schol- 
arships are offered as awards, is 
now being conducted in the Gen- 
eral Motors Building at A Cen- 
tury of Progress Exposition. 

The models are judged from 
the standpoint of paintcraft, 
trimcraft, woodcraft and metal- 
craft, as well as fidelity to scale. 

The builders of the 16 adjudged 
the best of those received from 
boys in the United States and the 
eight finest submitted by Cana- 


dian youths will receive  uni- 
versity scholarships valued at 
from $500 to $5,000. There are 


six $5,000, six $2,000, six $1,000 and 
six $500 awards. 

Announcement of the winners 
will be made at a banquet to be 
held at the Stevens Hotel here 
Wednesday, Aug. 22, the opening 
day of a four-day convention to 
which the 24 youths and the 
Guild Alumni—the 15 boys who 
have won $5,000 scholarships in 
previous competitions— will be 
invited, 


Dealers Are Hit 
By July Strikes 
In California 


Los Angeles, Aug. 10.—Extent of 
damage done to automobile re- 
tailing in the Golden State by 
last month’s maritime strikes at 
San Francisco and San Pedro, is 
disclosed by the release of some 
of the July official sales figures. 

Despite disastrous labor up- 
heavals at the two ports, Califor- 
nia retailers at large, however, 
look to have pulled through the 
two harbor strikes with a slight 
sales increase over last year, 
comparative new passenger car 
registration figures in 48 of the 
58 counties showing an aggregate 
gain of 3.9 per cent, 10,433-10,033 
over those of that month of 1933. 

Due to both a maritime strike 
and the general strike San Fran- 
cisco was a greater loser than 
Los Angeles county, where 
merely a lesser longshoremen’s 
walkout at San Pedro took place. 

What the double strikes did to 
San Francisco county was to cut 
its July 1933 new passenger car 
registrations from 1,404 last year 
to 950 in 1934, which amounted to 
a 32.3 per cent loss. Comparative 
registration of the 10 best sellers 
show: Ford, 287-188; Plymouth, 
177 - 364; Chevrolet, 159-291; 
Studebaker, 63-36; Buick, 52-52; 
Dodge, 48-143; Olds, 48-5; Chrys- 
ler, 13-55; LaFayette, 13-0; Pon- 
tiac, 13-19. 

Notwithstanding the San Fran- 
cisco handicap, however, the 47 
northern California counties 
pulled through with an aggregate 
July new passenger car registra- 
tion gain of 5.1 per cent, 5,0°7- 
4,817. 





Canadian Car Exports 
To United Kingdom Grow 


Montreal, Can., Aug. 10.—Some 
improvement has been noted in 
the export trade of Canadian 
automobiles to the United King- 
dom recently, and a very sub- 
stantial improvement in the trade 
to South Africa, according to of- 
ficials of the Department of 
Trade and Commerce. 

Canadian cars have an advan- 
tage over U.S. cars in the United 
Kingdom tariff. The rate on 
Canadian cars is 222/3 per cent 


|and general tariff applicable to 


the U. S. product is 331/3. How- 
ever, to take advantage of this, 
the Canadian cars must be 50 per 
cent British content. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long aa it 
ie in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
’ ; the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Let’s Stop Temporizing! 

By carci over the situation in the motor vehicle retail- 

ing trade, we become more and more convinced that 
the majority of the dealer body is abiding by the terms of 
the Motor Vehicle Retailing Code. A comparatively small 
group is not. This small group, like John Dillinger, is 
raising merry hell with those who do conform. In every 
human endeavor we will find this condition. There always 
will be a few who place their own temporary gain ahead 
of the permanent gain for all. To protect ourselves, not 
to save the soul of the recalcitrant, the chiseler must be 
forced into line—or out of business. 


It is our impression that dealers cannot expect aggres- 
sive support from factories in solving the enforcement 
problem, which is fundamentally a problem between the 
dealer and NRA. By this we do not mean that factories 
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First Time in History 


FREE 


AIR 


By Cliff Knoble 





OME MEN are naturally care- 
ful have 


just paid a fine. 


drivers, and others 


DAFFY DEFINITIONS 

EMERGENCY BRAKE — The 
dingus which an emergency never 
| allows you time to operate. 





THE CRITTER who 
radio” at 


MAN IS 
yells “turn off that d 
home, and then spends sixty dol- 


Sentences never seen in an 
automobile ad: 

“Look at all three! But when 
you look at the Ford and Chev- 
rolet, be sure to tell the sales- 
man you are just LOOKING, 
so they don’t try to give you an 
earful of biased information.” 

oe 
FEMININE EQUALITY may 
have its boosters, but they don’t | 
include the lady who has to fix | 
her own blowout. 


. * * 


CORRECT THIS SENTENCE: | 
“I sold five cars this week, and | 
all I hadda do was stand my 
prospects over here where they’d | 





are not in sympathy with the dealers in their efforts to 
enforce their code. The majority of factories, we believe, | 
is for the code and would like to see it work. The factory | 
viewpoint, as we sense it, is that the dealer code is not a 
mere pact among dealers—it is the law of the land. It 
must be enforced by duly constituted authorities. The | 
power to bring to trial and punish any dealer charged 
with code violation has not been delegated to the factories 
by Congress or any other body capable of bestowing such | 
power. We think the dealers would not want such a 
condition. 


Common business sense would dictate that no factory 
would want to continue its connection with a code violator | 
whose guilt had been proved before a competent court. | 
On the other hand, we feel that a factory would be usurp- | 
ing civil powers beyond its rights, if it attempted to take | 
punitive measures against an accused dealer who had not | 
been given an opportunity to be heard before a competent | 
court. We feel that a factory should co-operate with code | 
authorities in bringing out all possible evidence in the | 
case of one of its dealers charged with violation. This 
co-operation, we believe, will be given unstintedly. 


In the long run, the code violator will be caught up ina 
net of his own weaving. The code, fundamentally, was 
directed at removing bad practices which were eating up 
the dealer profit; the violator is continuing practices | 
which eventually will eat his profits. Meanwhile, the most 
serious part of his operation is the fact that many other 
dealers may be led to believe that the code is a farce, and| 
we will gradually become a nation of automobile boot- 
leggers. 


Code enforcement must be strengthened. We believe 
that every factory owes it to itself and its dealers to lend 
every possible aid. But the physical problems of enforce- 
ment rest with the dealers and NRA. Dealers must sell 
their code to the public to the extent that the buyer will 
look askance at every extra-code offer. Dealers must end | 
the drumhead courts at code headquarters and hale viola- 
tors into legal court. Ignorance of the code, after all these | 
months, would seem a watery excuse for violation. Tem- 
porizing must cease. Accusation must be followed by 
charges and charges by court action. A few convictions 
will awaken chiselers to the fact that they are breaking 
the law. 





| get a good 


| the business back to another dis- 
| tributor. 


| been collected from car owners. | 


| That I 


| (I wonder what my plea should 


look, and say ‘ain’t| 
she a beaut’?” 
ok * * 
EVERY SO OFTEN a factory 
buys out a distributor, turns the} 
business into a “branch,” shows | 


| lars to have one installed in his 
| car. 
ca 

SILLY SIMILE—As profitable | 
as a strike. 

. * » 

“But” is the most necessary 
word in the language when a} 
salesman is conceding. that his 
competitor has a mighty good 
car. 
| * * * 


(In the Pink! 


Courtesy of Michigan Motor News 


For the first time in history, automobile owners of Michigan will 
have the opportunity of deciding for themselves the amount of motor 
tax they will have to pay. With the filing of more than 850,000 signa- 
tures with the Secretary of State, the Automobile Club of Michigan 
has automatically included the questions of motor vehicle taxes upon 
the ballot. They will be voted upon at the general election Nov. 6. 


In This Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





urday, Aug. 4, issue of the Auto- 
motive Daily News, one written by 
E. M. Lubeck and the other by Wm, 
Ullman. 


in the pink! is much, much bet- 
ter than in the red... but I'll bet 





‘em how much better the factory 
can do the job—and then sells 


« * * 


TAX FAX 
One-eighth of the entire Fed- 
eral revenue for 1934 will have | 


* * * 


“DON’T START anything you 
can’t finish” is poor advice to the 
dealer who has already advanced | 
a week’s pay to a non-producing | 
salesman. 


* * * 


LIFE’S JOLLIEST MOMENT: 
When you’ve succeeded in com- 
pleting a trade-in for your old 
crate, without the dealer having 
discovered the ground cork in 
your transmission. 

* aK * 


A HOMELY STENOGRAPHER 
doesn’t necessarily mean a con- 
tented wife—but neither is she 
the temptation that keeps a hus- 
band working overtime. 

* * * 


ADVICE TO SALESMEN: 


Never wear a lapel emblem, 
or show anything that betrays 
your profession, If you do, 
some curious ass will be sure to 
impose on your spare time and 
make you sell ’em a car. 

* * * 

WE CAN’T EXACTLY scoff at 
perpetual motion when we recall 
our efforts to meet our easy pay- 
ments. 


* * * 


DUMBBELL DITTIES 
I never thought I'd be so dippy 
would get the least bit 
lippy 
In case a cop arrested me. 





be.) 


you that your new Mid-Week Digest We would like to furnish our rep- 


will be read and read and read.| resentatives with copies of these 
Congrats! —John B. Gaughen, De-| articles and would like to receive 
troit Mgr., Capper Publications. thirty copies of this issue for this 
| distribution. — H. L. Faust, Sales 

ie re B | Mgr. Automotive Division, John 
With hind Regards Bean Mfg. Co., Lansing, Mich. 

Will you kindly mail ten (10) 
additional copies of the Aug. 1, 
1934, issue. Thanking you for your |] 66 7 ad i 
prompt attention. —E. C. Schoen, =méh Ww or im 
president Schoen Bros., Rochester, e 2 
N.Y, edgewise 


In the Record By the Publisher 


Before you get “all excited” about 
the mean things I said yesterday | 
about the lousy pink color of the 
Mid-Week issue, let me get into the 
record my enthusiastic endorsement 
of the editorial content and 
make-up. 

In other words, my complaint is 
that you fellows on the editorial 
side deserve a little better co-oper- 
ation from the paper makers—or 
the paper dyers—Steve Bryce, 
NACC, New York City. 





New York 
IF THERE is any one impres- 
sion which the Main Stem leaves 
with the casual summer visitor 
this year, 1934, it is that Amer- 
ica’s metropolis shows less out- 
ward scars from the Depression 
than most smaller cities. If there 
are less people at work, less taxi- 
cabs on the monoxide-ridden 
streets or less pushing or crowd- 
= ; ing sardinewise into the stuffy 
Wants More subways this scribe is not fit to 
Please mail us one dollar’s worth| report what he sees or feels. 
of copies of your Aug. - issue a * . 
yink sheet), showing all the reg- . 
ictration Scien adie C. S. WITH ALL the mumbling and 
Coo, Denver, Colo. grumbling, New York has taken 
practically 10 per cent of all pas- 
senger cars registered during the 
first six months of this year. With 
all the propaganda of “hesitancy” 
and “lack of confidence in Wash- 
ington,” the stores, cafes, country 
clubs and even the yacht brokers 
are amazed at this year’s increase 
over last. A friend moving from 
Detroit last month found that he 
had to pay almost double for 
house rental in a suburban town 
in Westchester county what he 
had been paying in the similar lo- 
cality at Birmingham, near De- 
troit. The height of something 
was reached, however, when fif- 
teen thousand people were turned 
away the other night—not from 


(Continued on Page 16, Col. 3) 


Code or Chaos 

Enclosed are two copies of the 
last “News Letter” issued by this 
office. 

Your issue of Saturday, July 21, 
1934, arrived just in the nick of 
time for your editorial “Code or 
Chaos” was something that we 
needed very, very badly. 

The writer saw no place on your 
paper that said it was copyrighted 
so took the liberty of lifting the 
editorial intact. I hope this has 
caused no offense.—R. C. Kennedy, 
Code Enforcement Bureau, North- 
ern California Motor Car Dealers. 


Likes Service Stories 


We have read with a great deal 
of interest two articles in the Sat- 
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QLISMOS | Le, roa 





WAS Vieni 





OR icc sedans these days run from $765 for 
the six, to $1,020 for the touring sedan eight, f.o.b. 
without freight or extra gadgets. A customer with a 
thousand dollar bill can get himself'a car any plute would 
be proud to ride in. Because a 1-G note is a snooty piece 
of currency, some folks think only snooty people have 
them. But the fact is, grands are most common among 
the grand middle-class—so middle-class customers are 
buying more Oldsmobiles than any other group . . . as 
the micro-slides show! 

In 1933, New York City bought 1,992 Oldsmobiles. 
Customers were West Side, East Side, and all around 
town. Some were plutes, but more were just people. Darn 
few had blue book ratings, but most of them rated bank 


The rarefied strata (over-$9,000 districts) gave 
rarefied sales, only 1.7%. The well-to-do ($6,000-8,g999 
bought 8.9%. You got a little more than one-tenth of sales 
from neighborhoods above $6,000. But you got more 
than SEVEN-TENTHS from the middle-class ($1,800- 
4,499)! Quite ordinary customers gave you the quite 
extraordinary 72% of sales! They bought 74% of your 
sixes, and 67.7% of your eights. Oldsmobile sales cluster 
where people cluster. Make no mistake about it! 

Now look at the advertising slides. Do your messages 
bunch where your sales bunch? They do in The News! 
And only in The News! 


SELLING Oldsmobiles is simply a matter of selling 
customers. You have to sell them where they live—and 
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ANALYSis of NEW cAR 
1933 © 
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RICTS of NEWs — REACHED py 
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COVERAGE 
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most of them live in middle-class neighborhoods! Fifth 
Avenue coverage doesn’t help much if your customers 
live on Fifth Street! 

You get the closest selling correlation in The News. It 
puts your advertising where your sales come from. It 
delivers where you deliver. It matches your messages 
with our customers. It costs less. If you want more action 
in New York, try more action in The News! 





Tile a NEWS, new yours PleTuRE NEWSPAPER 


220 EAST FORTY-SECOND STREET, NEW YORK CITY 
Tribune Tower, Chicago . Kohl Building, San Francisco 








THE INQUIRING REPORTER 


ser 


Today’s Question 


Is Code enforcement in your section satisfactory? 
what is its greatest weakness? 
to strengthen it? 


If not, 
What would you suggest 


-—sor~ 





H. A. Dunn, vice-president and general manager Bresee Chev- 
rolet Co., Inc., Syracuse, N. Y.: “Sincere and active efforts are being 
made to enforce code in this territory as indicated by two important 
cases on account of alleged price cutting now in police court. Much 
depends upon the success or failure in the prosecution of these de- 
fendants. Should the cases fail, perhaps, some move will be neces- 
sary to strengthen enforcement of code from a legal standpoint.” 

* * * 


E. L, Shaver, E. L. Shaver Co., LaFayette and Nash distributor for 
Indiana, Indianapolis: ‘The code isn’t working much more than ten 
per cent because too many parties gain by cheating. The salesman, 
the dealer and the buyer all profit by violation. Until the morals of 
the people become so high that everybody will say ‘It’s the law and 
we will live up to it,’ I see no hope for complete enforcement.” 

* a * 


A, W. Chapin, president A. W. Chapin, Inc., Buick and Pontiac, 
Syracuse, N. Y.: “Naturally, due to many questions arising, there 
has been delay in getting the code enforcement under way here, but 
it is coming along satisfactorily now, all things considered. Enforce- 
ment could be strengthened by all manufacturers giving it support 
through their contracts with dealers. Also, organized effort should 
be made to sell code enforcement idea to the public, explaining how 
public benefits.” 

* * 

O. A. Birr, Fadely-Birr Motors, Dodge and Plymouth, Indian- 
apolis: “Code enforcement seems to be a joke. Dealers are violating 
it and laughing about it. There is no adequate or efficient method 
of investigation and chaos will continue until violators are actually 
made to pay fines and realize the code is law with a penalty.” 

* * * 


B. V. Stodghill, John Smith Chevrolet Co., Atlanta, Ga.: “Code 
enforcement is strong in the wrong places. Enforcement has resulted 
in increasing used car prices too far, which in turn has resulted in 
piled up used car stocks. On the other hand, trade practice rules are 
not sufficiently enforced and dealers need examples made of these 
code violators.” 


* 





* * x 


W. M. Gale, president Forsythe & Gale, Inc., Dodge and Plymouth, 
Syracuse, N. Y.: “While results of code operation here has not been 
entirely satisfactory in my opinion, the trouble obviously lies in fail- 
ure of some dealers to give full co-operation. Enforcement authori- 
ties are doing the very best they can.” 

aK a 


W. M. Boomershine, Boomershine Motors, Pontiac, Atlanta, Ga.: 
“Although the operation of the code has been disappointing in its 
failure to prevent an accumulation of used car stocks, dealers should 
remember that the prices were fixed as a maximum beyond which 
they might not go, not as the price to be offered every customer. The 
code has greatly improved the ethical standards of Atlanta dealers.” 

Eg Eg * 

Charles M. Hammond, president Hoosier Cadillac Co., Cadillac 
and LaSalle distributor, Indianapolis: ‘Code enforcement is satis- 
factory in high priced field. I believe all it needs is some real teeth 
to make it generally effective and accepted.” 

* a * 

Joel Daves, Harry Sommers, Chrysler, Atlanta, Ga.: “The code 
does not permit dealers to handle used cars in a sensible manner, re- 
sulting in accumulation of 1932 and 1933 models. Changes should be 
made to all on 20% off the code price on used cars to allow for repairs 
and selling expense. The code will be entirely demoralized unless 
trade practice violators are more vigorously prosecuted.” 


* 








Washington Solons to Con 
Further Car Legislation 


Seattle, Wash., Aug. 9.—Al- 
ready the car dealers of this state 
are looking ahead to the next 
legislative sessions. Of interest 
to the trade is the plan for a 
highway code, similar to the 
automotive code which was 
adopted several years ago. 


Dealers will ask for an amend- 
ment of the certificate of title 
act, so that all the fees collected | 
remain in the department for the 
operation of the act, and not go- 
ing into the general fund. The 
fees are to go direct to the direc- 
tor of licenses. 

Another amendment that the 


the business or occupation tax of 
one-half of one per cent, in rela- 
tion to used car sales, as multiple 
taxation often results on trade- 
ins. 

The state business tax is on the 
gross sales, and makes no allow- 
| ance for trade-ins. 

Carl R. Huessy, executive secre- 
tary of the state and Seattle 
dealer associations, has been 
studying the laws in four other 
states, and the dealers have de- 
cided that the Illinois special rule 
of the tax commission is an equit- 
able solution of the unfair taxa- | 
tion. Steps will be made to get | 














automotive trades should find to 
their convenience and protection 
is that all contracts and chattel 
mortgages be filed at Olympia, 
the state capital. Thus it will not 
be necessary to check 39 county 
records, but simply the state rec- 
ords. 

At present the certificate of title 
does not show if personal prop- 
erty tax is paid. An amendment 
to be asked for, would refuse new 


a similar ruling from the Wash- | 
ington commission. 

The Illinois rule is on sale of | 
traded-in property. The tax is| 
only on that portion of sale of | 
such traded-in property which is | 
in excess of the trade-in allow- 
ance, The ruling further provides | 
for the tax to apply on the value | 
of new parts or other tangible | 
property which may have gone 
into the repair of reconditioning 


license plates until the tax is| of a traded-in car that he resold, 
paid. even though the sales is made 
Dealers have a complaint to| at a sum not in excess of the 


trade-in valuation. 


register against the working of 


= 


CTY 


Imagine trying to sell anti-freeze these torrid days. 
are the Eveready Prestone experts attending an air-cooled broadcast. 
H. Green, New York; R. J. Borscherdt, Chicago; H. L. Gillespie, Chicago; E. N. Earman, Chicago; K. F. 
Seydler, Dallas; R, B. Smith, New York; A. M. Fis cher, New York; J. E. Dagenais, Philadelphia; E. E. 


Sanborn, Atlanta; C. H. Christman, Louisville. Front row: 
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Selling Ice to the Eskimos 


You don’t have to imagine, these boys do it. They 


Top row left to right are: D. 


W. H. Stoll, Toronto; M. A. Varney, New 


York; G. D. McCormick, Minneapolis; H. Mecking jr., New York; H. H. Hopkins, Boston; F. R. Arch- 
ibald, Kansas City; J. R. Walsh, Pittsburgh; A. Goldsberry, Cleveland. 


National Carbon Names 


Spangler Sales Chief 
New York, Aug. 10.—John M. 
Spangler has been made general 
sales manager of National Car- 
bon Co., Inc., 
according to an 
announcement 
just issued by 
the company. 
The promotion 
is the latest of 
a series of ad- 
vances which 
began almost 
with Spangler’s 
initial connec- 
tion with the 
National Car- 
bon Co. in 1915. 
Previous to that he had devoted 
two years following his gradua- 
tion from Penn State College to 
railroading with the New York 
Central, where he was connected 
with the signal department, 


J. M. Spangler 


| chiefly in Albany and Rochester, 


i 2. 


Race Officials 
Meet to Discuss 
Gas Limitations 


Washington, D. C., Aug. 10. 
Whether America’s championship 
auto race drivers will be restric- 
ted to less than this year’s limit 
of 45 gallons of gasoline in the 
1935 Indianapolis Speedway 500- 
mile classic, will be considered 
Aug. 13, when leaders of the au- 
tomotive industry and nationally 
prominent racing officials gather 
in Detroit for the annual meeting 
of the Rules Committee acting 
on National Championship speci- 
fications, 

Col. Eddie Rickenbacker, chair- 
man of the Contest Board of the 
American Automobile Assn., will 
preside. 

Before considering action on 
the gasoline limit for next year’s 
500-mile classic, a detailed report 
of results in last Memorial Day’s 
event will be made by Contest 
Board officials and first-hand 
“experience” will be related by 
Bill Cummings, winner of this 
year’s race. 

In some quarters, it has been 


|} rumored that there is a possibil- 


ity of a further cut in the fuel 
allotment, 








but nothing definite | 


has been ventured by racing offi- | 
cials pending next Monday’s| 


meeting. 

Other outstanding issues, in- 
cluding the number of starters 
which this year was limited to 
33 cars instead of the 42, are on 
the calendar. 


Results of next Monday’s meet- 
ing will also govern national 
championship events on speed- 
ways other than at Indianapolis. 





Chicago’s Tax Relief 


Body Elects Officers 


Chicago, Aug. 10.—Organization 
of the recently formed Automo- 
bile Tax Reduction League was 
completed here this week with 
election of officers at a meeting 
in the Drake Hotel. Those pres- 
ent decided to base their state- 
wide campaign on a platform 
with four planks. 


In taking a stand against fur- 
ther diversion of highway funds 
in Illinois, the League points out 
that last year $79,524,157 was so 
diverted. 


The second protest is against 
existing amounts for state license 
fees, ranging up to $20 annually 
for passenger cars and $250 for 
trucks. The League’s proposal 
calls for a flat fee of $3 for both 
trucks and cars. 


Another proposal is to limit 
city wheel tax to $2.50 a year as 
against the present maximum 
of $30. 


The fourth plank calls for a 
reduction from three cents to two 
cents a gallon state tax on motor 
fuel. 


New Film Will Show 


Safety of Chryslers 


Detroit, Aug. 10.— The safety 
features of the Chrysler Airflow 
cars will be dramatized in a new 
sound picture entitled, “Safety 
with a Thrill.” Preliminary work 
on this new presentation is now 
under way at the studios of 
Wilding Picture Productions Inc. 
The picture will demonstrate the 
durability and strength of the 
Airflow bodies and will be shown 
to the Chrysler distributing or- 
ganization as well as to the pub- 
lic through motion picture thea- 
ters. 


Virtually all Chrysler distrib- 
utors are equipped with 16 mm. 
sound-film projectors and this ef- 
fective method of sales presenta- 
tion will be relied upon for an 


| important share of Chrysler sales 
| work during the coming year. 


Chevrolet Record Set 


North Tarrytown, N. Y., Aug. 10.— 
Production of 14,000 cars is sched- 
uled at the Chevrolet Motor Co. 
plant here during the month of 
August, 


| output in the plant’s history, it is 


| 
| 





understood. During July about 
12,000 Chevrolets were delivered 
from the local factory, and the in- 
crease slated for August is attrib- 
uted to a general rise in sales 


throughout the entire eastern ter- 
ritory. 





the largest single month’s | 





Elected as president of the 
League was Judge O. B. Irwin of 
the Sangamon County Circuit 
Court, Springfield. Franklin M. 
Miller, Chicago Buick dealer, was 
elected first vice-president; T. J. 
Schmitz, president of the Elgin 
Motor Club, Elgin, second vice- 
president; Walter A. Wade, prom- 
inent Chicago attorney, and Ray 
H. Weisbrod, Chicago, secretary. 
Si Mayer, president of the Auto- 
mobile Club of Illinois, was 
chosen as managing executive. 


According tu Judge Irvin, the 
League’s program would yield the 
state $26,000,000 a year. With in- 
terest and retirement of road 
bonds estimated at $9,000,000 and 
maintenance at $6,000,000, this 
would leave $11,000,000 for new 
construction, an amount which 
he declares is entirely adequate 
in view of the highway system 
now in operation. The League’s 
campaign is considered to be the 
most comprehensive and power- 
ful yet attempted in Illinois for 
relief of motor vehicle owners. 


Plan Reopening of 
Sheet Metal Plant 


Pontiac, Mich., Aug. 10.— Re- 
opening of the sheet metal plant 
at the Fisher Body Co. here is 
contemplated this fall, according 
to a statement by E, R. Leeder, 
general manager. Operations of 
this department were transferred 
to Cleveland last year. 

The plant when re-opened will 
employ approximately 300 to 400 
men, all local residents and for- 
mer employes. New machinery 
and equipment is being installed 
in the department. 


The local Fisher Body Co. 
plant had contemplated closing 
Aug. 15, but additional orders will 
keep them operating until Sept. 
1 at least, Leeder said. 


Foundry Chief Quits 
Muskegon, Aug. 10.—Resignation 
of Charles E. Wade as vice-president 
of 


and general manager Lakey 
Foundry and Machine Co. has been 
announced here. Mr. Wade, who 
held the position since June, 1932, 
previously had been assistant to 
W. R. Angell, president of Conti- 


nental Motors Corp., for three years 
and general manager of the Jeffer- 
son Forge Products Co., Detroit, for 
eight years. His plans for the fu- 
ture are indefinite, he said. 
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DOUBLE -BARRELED 
My OPPORTUNITY! 





Phe Nash-LaFayette fran- 
chise, with a LaFayette 5- 
passenger Sedan priced as 
low as $595 f.o. b. factory 
and a Twin Ignition Nash 
5-passenger, 4-door Sedan 
as low as $775 f.o.b. fac- 
tory, blankets the field in 
which 99% of sales have 
been made so far in 1934. 
Write the Sales Department, 
Nash Motors Co., Kenosha, 
Wis., for franchise facts. 
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Seek Union of 
All Cleveland 
Metal Workers 


Cleveland, O., Aug. 10.—An in- 
tensive effort was launched here 
this week to bring some 40,000 
workers in the metal trades into 
one large union, the plan being 
to merge the 39 local and federal 
unions now represented by the 
Cleveland Metal Trades Council. 

The proposal is regarded in 
some quarters as one of the most 
significant moves of organized 
labor in 20 years. Local leaders 
indicate that the movement will 
be extended to other cities 
throughout the country. 

The Cleveland Metal Trades 
Council, made up of delegates 
from the local unions, was 
prompted to action by a resolu- 
tion presented by District 54 of 
the International Assn. of Ma- 
chinists, one of the largest craft 
unions in the council. The ma- 
chinists long ago urged amalga- 
mation but action was left to the 
international officers of the union. 


Bohn Predicts 
Better Pistons 








Detroit, Aug. 10.—An important 
improvement in pistons is being 
forecast by Charles B. Bohn, 
president of the Bohn Aluminum 
& Brass Corp., particularly as re- 
gards greatly improved accuracy 
in the control of expansion. 
While no specific data regarding 
the new method of expansion 
control are released at this time, 
executives of the Bohn corpora- 
tion state that developments will 
soon be forthcoming which will 
mark a distinct advance in pis- 
ton design, particularly as re- 
gards the maintenance of the 
compression and oil seal under 
any extreme of temperature. 

It is stated at the Bohn factory 
that methods have been evolved 
by means of which expansion of 
a piston can be so closely con- 
trolled that initial or cold clear- 
ances can be reduced far below 
the point of slapping or leakage 
without danger of scuffing or 
slapping during the warm-up 
period of the engine or seizing 
during a long run under adverse 
heat conditions. 


Truckers Nominate Men 


To State Code Berths 

Milwaukee, Aug. 10.—Henry 
Schloemer, West Bend Transit 
Co., West Bend; C. J. Williams, 
Hillside Garage & Transit Co., 
Milwaukee; T. E. Lees, Sussex, 
and Harvey J. Tidmarsh, Yellow 
Transfer Co., Milwaukee, have 
been nominated as members of 
the permanent state code author- 
ity. Election will be by mail. 

Plans for reorganization of the 
Wisconsin Allied Truck Owners’ 
Assn. into a more pliant unit 
representing all divisions of the 
trucking industry, will be dis- 
cussed at a general meeting of 
truckers to be held in Madison 
some time this month. 





Brake Lining Export 
Sales Up 30 Per Cent 
New York, Aug. 10.—Sales of 
brake linings and clutch facings 
for the first six months of this 
year were 31 per cent ahead of 
the same period last year, accord- | 
ing to figures released by the 
Brake Lining Mfrs. Assn. Export | 
sales were up 30 per cent, run- | 
ning ahead of replacement sales, 

which increased 14 per cent. 
The total value of sales for the 
six-month period by the industry 
was $9,380,000, compared with | 
$7,132,000 for the first half of last | 
year, 





| 
| 


Name Graham 

Indianapolis, Ind., Aug. 10.—Ap- 
pointment of John Graham to an| 
executive position at Duesenberg | 
Inc., was announced today by H. T. 
Ames, president. Graham was for- 
merly president of the Holbrook Co., 
custom body builders of Hudson, 
New York, and more recently presi- 
dent of the Weymann American 
Body Co. of Indianapolis. 


|Holabird Avenue, 
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Dr. E. O. Nash, eighty-year-old Pueblo, Col., physician, was officially named winner of the “Million Car” 


contest conducted by the Nash Motors Co. The seventeen-year-old veteran car shown here has well 


Pa ad 


Wins Millionth Nash Car 





Crusade Started 
To Bolster Truck 


Rate Structure 
Washington, Aug. 10.—A nation- 
wide drive to bring all truck ope- 
rators immediately under those 
provisions of the trucking indus- 
try code which call for a sound 
and stable rate structure was in- 
augurated here this week. Spon- 
soring the campaign is the Na- 
tional Code Authority of the 
trucking industry, whose mem- 
bers rate the task as one of the 
most pressing confronting the in- 
dustry. 

With 215,000 trucks registered, 
it is felt that the industry is in an 
excellent position to correct the 
ills which have beset it for years 
as a result of a chaotic rate struc- 
ture by the immediate applica- 
tion of the remedies prescribed in 
the code. 

As a first step in the drive to 
bring all operators into line as 
quickly as possible, State Code 
Authorities have been instructed 
to appoint local committees to re- 
ceive the filing of schedules of 
minima for rates and tariffs on 
the part of operators in their ter- 


over 200,000 miles on its speedometer and was the 571st vehicle manufactured by the Nash Motors Co. | ritories. 


Nash (No Relation) Wins 
Millionth Car By Nash 


Kenosha, Wis., Aug. 10.—Nash 
Motors officials were in a dilemma 
last week when time came for 
them to announce the winner of 
the “Million Car” contest. 


Rules of the contest, under 
which the winner was to be pre- 
sented with the 1,000,000th Nash 
car, specified that the person 
owning the oldest Nash automo- 
bile in operation, having bought 
it new and owned it continuously 
since the date of purchase, would 
receive the award. 


More than a thousand entries 
were received, over 475 of them 
registering cars ten years old and 
older, but what particularly 
bothered the Nash organization 
was the fact that a 1917 touring 
car, the 571st vehicle built by the 
company, was the oldest car to 
qualify—and its owner’s name 
was Nash! 


Checking and re-checking of 
factory records failed to change 
the situation. Under the contest 
rules it was plain that no other 
contestant could receive the 
award and Dr. E. O. Nash of 
Pueblo, Colo., was officially de- 
clared winner. 

The 80-year-old Colorado phy- 
sician is not a relative of the 
motor manufacturer and it was 
by accident rather than design 
that 17 years ago he came to buy 
a Nash. 

In the fall of 1917, Dr. Nash had 
placed an order for a new Jeffery 
car, at that time being built in 
Kenosha. Before he could take 


delivery, however, he learned that 
the Jeffery factory had been 
bought by a man named Nash 
who intended to manufacture 
automobiles there under his own 
name. Struck by the similarity 
of the name to his own, Dr. Nash 
allowed his order to stand and re- 
ceived one of the first of the new 
cars. 

Factory officials are pleased 
with the results of the contest 
which furnished them with sales 
ammunition on the long life and 
reliability of their product. 

C. W. Nash, chairman of the 
board, said: “One of the gratify- 
ing experiences in my life came 
when I reviewed the performance 
records of the many old Nash 
cars entered in this contest. It 
seemed almost incredible that 
automobiles, even when manufac- 
tured by an organization devoted 
to a quality ideal, could stand up 
and still be satisfying their own- 
ers after twelve, fifteen and sev- 
enteen years on the road. 

“Through the interest and help 
of the many loyal Nash owners 
throughout the country, the con- 
test proved a great success. To 
them I wish to express my ap- 
preciation for their loyalty to this 
organization.” 

Formal presentation of the mil- 
lionth Nash to the winner will be 
made in the presence of Century 
of Progress and Nash Motors Co. 
officials, at the Nash Tower of 
Value in the World’s Fair. 





Chevrolet to Build New 
Baltimore Assembly Plant 


Detroit, Aug. 10.—-Chevrolet Mo- 


tor Co. announced today that a | 
Balti- | 


site had been selected in 
more on Broening Highway, di- 
rectly across from Camp Hola- 
bird, for the erection of a new 
assembly plant. 
for the erection of the new plant 
have been reached, including the 
paving of a strip of ground from 
which the 
mayor and the city council have 
agreed to pave and maintain as a 
city street. Construction will 
proceed at once on the new pro- 
ject, according to the statement. 

The new plant will have an an- 
nual capacity of approximately 
80,000 cars and trucks and will be 
similar in type of operations to 
the nine assembly plants now 
owned by Chevrolet. It is pro- 
posed to erect a Fisher Body 
plant adjacent to the Chevrolet 
assembly plant where closed 


All agreements | 


| bodies will be built and conveyed 
to the assembly line in the main 
| plant. 

| The proposed plants will em- 
ploy approximately 1,500 men and 
will supplement the present facili- 
| ties of the Tarrytown, N. Y., 
| Buffalo, N. Y., Norwood, Ohio, 
| and Atlanta, Ga., assembly plants. 
| ‘The demand for Chevrolet cars 
|and trucks in the densely popu- 
|lated areas along the Atlantic 
seaboard makes it necessary for 
the company to provide addi- 
tional assembly facilities, the 
company reports. 

Plans are now being prepared 
by Albert Kahn, architect, who 
has designed many buildings for 
Chevrolet as well as the General 
Motors Building in Detroit and 
the General Motors exhibit build- 
ing at the Chicago Century of 
Progress exposition. 





THE TRUTH ABOUT 


RLS 





DUE TO 


= are hard facts from insurance records. 


Less than one-half of one per cent of car accidents 
are caused by blowouts and punctures. 


Five and a half times as many are caused by 


SKIDDING. 


And here is a fact from tire sales records: 


The fastest-selling tire in the world is the new 
"G-3” All-Weather — with GRIP in the center of 
its tread and 43% longer non-skid mileage. 


Isn’t that something to think 
about when you choose the 


tires for your car? 
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MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 
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MeNay Is Appointed 
Indiana Code Chief 


Indianapolis, Ind., Aug. 10. 


Plan in Massachusetts Appointment of M. ‘s. McNay as 


Detroit, Aug. 10.- 
tions which have prevented auto- 


motive wholesalers from operat-| on 


ing the motor exchange plan in 
Massachusetts have just been re- 
vised so as to permit wholesalers 
to offer this service, through the 
efforts of the National Standard 
Parts Assn. in co-operation with 
Edward A. McGonagle, super- 


visor of used car registration in 


Massachusetts. 

Heretofore, the motor exchange 
plan has been operative only 
through car dealers and distrib- 
utors, and Massachusetts whole- 
salers have been prevented from 


operating the plan which has| 


proven so successful in many 
other states. 

The change in the Massachu- 
setts ruling is similar to the 
change the NSPA was instru- 


mental in effecting recently for| 


wholesalers in Michigan. 
According to the new Massa- 
chusetts regulations, as outlined 
in a letter of instructions ad- 
dressed to NSPA headquarters, 
the association is to furnish the 
state with a current list of whole- 
salers who, following authoriza- 
tion by the state, are to report 
to the state all second hand blocks 


Innocents Abwoad Win 


Prize with Chrysler 

Detroit, Aug. 10.— Competing 
against 75 cars of the world’s 
leading makes, a Chrysler Air- 
flow sedan, driven by Mrs. Mar- 
gretta S. Dietrich of 519 Canyon 
Road, Santa Fe, N. M., recently 
won first prize in an automobile 
show held in Czecho-Slovakia. 
The Airflow sedan was purchased 
through the Poe Motor Co., Santa 
Fe Chrysler dealer, and Mrs. 
Dietrich took delivery on it at 
the factory in May. With Miss 
Alice Brock, also of Santa Fe, 
she shipped it to Europe for a 
tour of the continent. 

It so happened that the Amer- 
ican women tourists were in 
Czecho-Slovakia when the auto- 
mobile show was scheduled, so 
with no more preparation for the 


car than a wash and polish they | 


entered their Airflow in the show. 
The judgment of the committee 


on awards was that the Amer- | 


ican car was entitled to first prize 
for appearance. 


Kentucky Tax Grou Pp 


Explains Sales Tax Law | 


Frankfort, Ky., Aug. 10.—“A 
used car, traded in on the pur- 
chase of a new car, becomes part 
of the purchase price at the 
paid-in value, and if the car is 


subsequently sold by the dealer | 


no tax is collectable up to the 
value previously fixed. If, how- 
ever, the dealers sells it at a 
profit, tax must be paid on the 
amount of profit. The tax applies 
on sales of all used cars in the 
hands of dealers July 1.” 

Such were the provisions of 
rules and regulations regarding 
administration of the three per 
cent sales tax issued by the State 
Tax Commission here, as applied 
to the way the law is to be con- 
strued when a used automobile 
is used in purchasing a new car. 


Add W orld’ s Fair Track 


To AAA Race Circuit 
Washington, D. C., Aug. 10.— 
The new Chicago Fair Grounds 
half-mile track at North Avenue 
and River Road, Chicago, is the 
latest addition to the Middle 
Western States Championship 
auto racing circuit, it was an- 
nounced this week by the Contest 


Board of the American Automo- | 


bile Assn. 

The first in a series of races at 
this site will be held Sunday, 
Aug. 19 and is expected to at- 
tract nationally prominent speed- 
way aces and leaders of the sec- 
tion’s title rating. The track will 
be jointly operated by Earl New- 
berry, who was prominent several 
years ago in successful auto rac- 
ing promotion in eastern United 
States, and Jimmy Van Cise, of 
Chicago. 





| 











state, and for the car owner who} 
an amendment to 
registration certificate. 
P. R. LaVine, 


will keep it as 


in other states 





state commissioner for the auto- 
mobile retail code, is announced 


State regula- | or motors purchased or sold, and} phere by W. J. Robinson, state di- 
also a motor numbers stamped | rector for the National Automo- 
: . Official forms are} pile Dealers’ Assn., who previous- 
Selne supplied which will provide | ly had charge of the code organi- 
a record of the change of engine} zation and 


: : enforcement work 
jobber, for the| since its beginning a year ago. 

At the same time it was made 
known that T. E. Byrne, a vet- 
eran dealer, had been appointed 


of Eastern Auto| asst. state code commissioner. 
Malden, Mass., has 
liaison man be- 
tween the state office and auto- 
wholesalers. 

" ‘ secretary of the 
| NSPA Wholesalers’ division, who 
prior to his connection with the} parts of the country were the 
NSPA was, as a Detroit jobber,| recipients recently of a letter 
instrumental in working out the| from C. W. Nash, chairman of 
revision of the Michigan regula-| the board of the Nash Motors 
tions, advises that the association | Co., congratulating them on their 
will make the necessary contacts} successful sales records during 
in order to put] the first six months of this year. 
wholesalers in a competitive posi-| They were the new members of 
tion as far as the motor exchange | the 
plan is concerned. 


Nash Praises Salesmen 


On Good Sales Records 
Kenosha, Wis., Aug. 10.—Star 
Nash-LaFayette salesmen in all 


recently organized Nash- 
LaFayette Honor Club composed 





A fine car's Challenge 


to the low price field 


N EVERY community, large or small—there 

is a group of automobile buyers to whom 
the name “Hupmobile” and the things for 
which this name stands, mean more than all 
the claims that can be made by the most en- 
thusiastic salesmanship. These are the careful 
investors—the kind of people who look for 
They believe, 


believe, that 


fundamental qualities in a car. 
as the makers of Hupmobile 
there is only one way of building a car—and 
that is the right way. 


So when Hupmobile offers a full-size 4-door 
Sedan at $795, it is very important news to this 
group of typical Hupmobile owners. Because, 
when you come right down to it, nobody has 
ever before built a car in this price class for 
buyers who demand Hupmobile quality. 


Under the glistening surface of this new $795 
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NSPA Aids Motor Swap 


of the top-notchers in the Nash- 
LaFayette selling group. 
Although requirements for 
membership are unusually high 
and are based on better than 
average performance records 
over a one-year period, many 
salesmen throughout the country 
have already qualified as selling 
aces in the first half of this year.|POrary order 


Approve ( Code Chiefs 

Washington, Aug. 10.— Recogni- | hicle retailing 
tion by NRA of the following duly|this week by 
chosen members of the code author- | Meekins of the 
ity for the commercial vehicle body . 
industry has been announced: W. 
J. Barry jr., 
Philadelphia, Pa.; Wm. B. Gibson, ports. 
Ltd., San Francisco, Calif.; Al. 


Co., Providence, R. I.; F. B. Platt, 
of Erlinder-Platt Body Corp., Chi- 


cago, Ill.; Henry G. Schaefer, vice- filed Aug. 2. 


president of the Gustav Schaefer| charged 18 violations of this pro- 


Co., Cleveland, O.; G. K. Specht, | vision. 
vice-president of Hercules Products, 
Inc., Evansville, Ind.; 


nema & Wiegers, Inc., Paterson, 
N. J., and A. H. Andrews, secretary 
-, executive officer, Union City, 








Hupmobile are big car staunchness and stabil- 
ity. Extra hours of careful workmanship. Extra 
dollars spent for materials. Extra inspections 


required by Hupmobile standards. 


Back of its graceful Aero-dynamic lines is 
engineering skill that begins to pay big divi- 
dends in economy of gas, oil and maintenance 
when other cars begin nibbling at the pocket- 
book. And back of the car is the fairest, 
squarest franchise a dealer ever had. Write 


or telegraph today, for full details. 
* 


Illustration shows Hupmobile Model 417 “W” 4-door 
Sedan, $795. Coupe with rumble seat, $795. De luxe 
Sedan or Coupe, $815. Other models $1095 to $1345, 


Prices f.o.b. factory...tax and special equipment extra, 


HUPP MOTOR CAR CORPORATION 
Detroit, Michigan 


THE AERO-DYVAMIC Hu p mo b e : 79 5 


Temporary Order 
Against Dealer 


fis N. C. Entered 


10.—A tem- 
restraining 
Northam Motor Co., 
N. C., from acts that may be held 
to be violations of the motor ve- 





Washington, Aug. 


Eastern District of North Caro- 
of Barry & Baily Co.,| lina, at Wilmington, the NRA re- 
A complaint charging violation 
Goldfarb, president of John C. Dix] of the code, and particularly of 
Son & Co., Inc., Memphis, Tenn.; | that provision prohibiting dealers 
lr. H. Monahan, of Providence Body from giving an allowance on used 
cars greater than that fixed, was 


ct This is the second prosecution 
ace: See , +; Henry Wie-|in North Carolina, and follows a 
gers, secretary-treasurer of Vee- recent indictment in Chicago and 
successful prosecutions under the 
code in Ohio and New York, the 
NRA statement sets forth. 
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June Automotive Exports 


Valued at 


Washington, Aug. 10.—Although 
falling slightly below the level 
established in May, automotive 
exports in June virtually tripled 
those of the same month a year 
ago, according to Department of 
Commerce figures just released 
here. The value of shipments 
abroad during June this year was 
$20,645,394 as compared with $21,- 
295,707 in May. Last year’s June 
exports were valued at $7,213,132. 

Decidedly optimistic in their 
reflection of the growing demand 
for American automotive prod- 
ucts are figures for the first six 
months of this year. Shipments 
during that interval were valued 
at $109,901,623 as compared with 
$93,968,383 in 1933 and $82,185,110 
during the first half of 1932. 

Passenger car exports during 
June of this year showed an in- 
crease both in number and value 
as compared with May. They 
numbered 17,873 units as com- 
pared with May’s record of 15,922, 
while the figures on valuation 
compared $9,900,673 to $8,881,744. 
Not since April, 1930, has the in- 
dustry achieved such an export 
record with respect to passenger 
cars as that set during June of 
this year. 

Truck exports showed a decline 
during the month, however. The 
number of units shipped abroad 
was 6,784 with a value of $3,584,- 
763 compared with May ship- 
ments of 8,577 units valued at 
$4,058,616. 

Miscellaneous automotive prod- 
ucts shipped abroad during June 
declined in value from $8,355,347 
to $7,159,958. 


Trenton Has Flat Rate 


Radiator Repair Data 
Trenton, N. J., Aug. 10.—Trenton 
Auto Radiator Works have just 
published, for distribution to the 
radiator repair trade, a flat rate 
radiator repair price book. An 
endeavor to establish flat rate 
repair prices for radiator work 
has never before been made, the 
company states, No attempt has 
been made, in compiling this 
booklet, to establish uniform re- 
pair prices on radiator work due 
to wide variations necessary; 
however, prices as established call 
for a definite minimum set-up, 
designed to return a fair profit 
to the radiator repair depart- 
ment. 








Draft New Penalties 


For Traffic Violations 
Madison, Wis., Aug. 10.—Auto- 
mobile drivers convicted under 
the state traffic law face suspen- 
sion of their operator’s license, 
all registration cards in their 
possession and license plates on 
all motor vehicles they own, ac- 
cording to a ruling by the secre- 
tary of state’s office. 

The ruling, it is understood, is 
mandatory. Courts are required 
to follow the instruction and in 
the future licenses will be tem- 
porarily suspended pending the 
filing of the required insurance 
policy on proof of $5,000 financial 
responsibility. 





Dealers Meet 

Lexington, Ky., Aug. 10.—Ap- 
proximately 35 sub-dealers of the 
Kinkead-Wilson Motor Co. through- 
out central and eastern Kentucky 
attended a dealers’ meeting conduct- 
ed at the local firm here. The 
session was in charge of Lawrence 
Doyle, district supervisor for the 
Chrysler Motor Corp., and F. D. 
Bell, sales promotion supervisor. 
The meeting was in the form of a 
training school for both dealers and 
salesmen. 





Fewer Motorcycles 
Washington, Aug. 10.—A decline 
of nearly 10 per cent in world pro- 
duction of motorcycles during 1933 
as against the preceding year is 
revealed in figures just released by 


the U. S. Department of Commerce. 


According to reports from the vari- 
e@us producing countries, it is esti- 
mated that in 1933 a total of 182,- 
186 motorcycles were manufactured 
as compared with 201,226 units in 
1932, 242,977 in 1931, and 351,529 
in 1930. 





$20,645,394 


Chevrolet’s July Sales 
at Total of 86,570 Cars 


Detroit, Aug. 10.—July sales 
rivalled the June record in re- 
flecting the current demand for 
Chevrolet cars. Deliveries made 
during July totalled 86,570 units, 
officials of the company said. 
Retail sales for the month, as 
compiled from dealers’ reports 
and Canadian and export deliv- 
eries, were the basis of this an- 
nouncement. 


Heads Garage Group 


Minneapolis, Minn., Aug. 10.—J. E. 
Nolan, active in organization work, 
has been elected executive secre- 
tary of the Garage Owners’ and 
Mechanics’ Assn. at a meeting of 
the executive board of the organiza- 
tion held at the state headquarters, 
1009 Park avenue, here. He suc- 
ceeds Ernest Mathieson, secretary 
since 1931, who has resigned. 








s ° 





Two Dodge Appointments 


Affect Field Forces 


Detroit, Aug. 10.— Recent 
changes made in the field organ- 
ization and personnel of Dodge 
Brothers Corp. include the crea- 
tion of a Paterson, N. J., district 
consisting of certain dealers for- 
merly operating in the North 
Jersey and Bridgeport districts. 
To maintain factory contact with 
the new dealer division, E. A. 
Hart, until recently special rep- 
resentative in the New York re- 
gion, has been transferred as dis- 
trict representative to the Pater- 
son district. 

Another new Dodge field ap- 
pointment is that of F. R. Gis- 
burne as truck representative in 
the Baltimore and Washington 
districts of the Philadelphia re- 
gion. 


Picnics Must Go On 
With or Without Rain 


Cleveland, O., Aug. 10.—A heavy 
downpour of rain failed to hurt 
last week’s summer outing of the 
Cleveland Automotive Trade 
Assn. held at the Spring Valley 


Country Club, Elyria. A _ few 
golf games were cut short, how- 
ever, after which everyone was 
on hand for dinner. 


The committee in charge in- 
cluded A. J. Nunn, chairman; 
Dan J. Nolan, H. F. Hauserman, 
W. H. Bergholz, F. J. Graf, E. D. 
Latimer, L. P. Jones, A. W. 
Fisher, Elmer Lick, A. A. Klein, 
A. W. Steele, Stanley Cofall, Ed- 
gar Meyer, Fred Bichler, T. W. 
Towell, W. McPherson, Edgar A. 
Brown, Otto Schaffer, Fred Dett- 
ling, O. W. Crawshaw, G. O. Bolin 
and George Dorner. 


De Soto Registrations 


Gain In Key Markets 


Detroit, Aug. 10.—Registrations 
of new Airflow De Soto cars in 
Detroit showed a gain of 39 per 
cent in July over June, L. G. 
Peed, general sales manager of 


the De Soto Motor Corp., an- 
nounced today. Peed said the 
increase in registrations was 
noted in other large cities. De 


Soto registrations were up 17.2 
per cent in Chicago and 20 per 
cent in Kansas City. 

















Dealers Plead 
Not Guilty of 
Code Violation 


Syracuse, N. Y., Aug. 10.—Ac- 
cused of violating NRA price reg- 
ulations for the automobile trade 
in Central New York, Foster B. 
Cummings and George D. With- 
ers, both of Syracuse and repre- 
senting local dealerships, pleaded 
not guilty in Police Court here 
and were released under $1,000 
bail each until Aug. 14. 

The defendants are charged 
with violating the Schackno Act, 
a New York state statute which 
is supposed to provide for en- 
forcement of charters of the Na- 
tional Industrial Recovery Act. 
Warrants for the arrest of the 
men were sworn out by Charles 
F. Gilmour, code commissioner 
for Onondaga county. In one 
case the warrant charges sale of 
a new car below zone rates of the 
NRA, and in the other, allowing 
value on a used car above the 
code schedule. 
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July Car Sales 
In Indianapolis 
In Summer Drop 





Indianapolis, Ind. Aug. 10.— 
New car registrations in July 
took a downward slide for the 
first month this year, figures just 
released by the Indianapolis Auto- 
mobile Trade Assn. reveal. 

The list, however, managed to 
keep its six-month’s record clean 
by topping July of last year just 
a few cars, the 1933 monthly total 
not having exceeded that of 1934 
in any month this year except 
January, when many of the lead- 
ing producers were not yet in the 
market with their new models. 

Finally catching up with the 
new car business, the summer 
slump made itself felt more or 
less severely last month, drop- 
ping 30 per cent below registra- 
tions for the June peak which 
was the best month in nearly 
three years. 

This situation was not consid- 
ered alarming when it was re- 
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Automobile Exhibits Get 
Bigger Play at Exposition 


called that in June the “big 
three” staged a free-for-all sell- 
ing contest and ran their volumes 
up to a point near the prosperity 
level. Last month the heat of 
the battle was less severe, it be- 
ing felt that the spring buying 
season had been pretty well dis- 
sipated with the June drive. 


Probably the most cheerful as- 
pect of the July report is the fact 
that cars in the medium and 
higher-priced brackets seemed to 
be improving their percentages. 


All Steel Custom Body 
On Chrysler Imperials 


Detroit, Aug. 10.—For the first 
time in the history of the auto- 
mobile industry, an all-steel cus- 
tom body is now available. After 
exhaustive experiments, Chrysler 
engineers and the LeBaron- 
Detroit Co., custom body division 
of the Briggs Mfg. Co., have 
achieved this body for the Chrys- 
ler Custom Imperial cars, Four 
body styles on a chassis of 146 
inches and one on a wheelbase 
of 137 inches are equipped with 
the all-steel custom body. 


New Car Registrations 


Are Up in South Bend 


South Bend, Ind., Aug. 10.—R. 
W. Fries, executive secretary of 
the South Bend Automotive 
Trade Assn., says that the total 
registrations from the sale of new 
automobiles for July, 1934, to- 
talled, for South Bend and Mish- 
awaka, 234, compared to 156 for 
July, 1933, and 416 for June, 1934. 

Used car registrations for July, 
1934, were 269 compared to 181 
for July, 1933, and 533 for June, 
1934. 

It is to be noted that while 
these registrations are only 
slightly in excess of 50 per cent 
of the registrations for last 
month, they show an increase of 
approximately 50 per cent over 
the corresponding month of 1933. 


du Pont Named 


New York, Aug. 10.—Lamont du- 
Pont, president of E. I. duPont de 
Nemours & Co., Wilmington, Del., 
with eight other industrial leaders 
of the country, has been named to 
membership on the advisory com- 
mittee of the American Standards 
Assn., it was announced today. 








ES 


unced 
ment 





eT 


eae 



















Be | 





Glass All 


them on 


doing so, 


Chicago, Aug. 10.—With the 
advent of August, attendance at 
the World’s Fair is showing a 
sharp increase and the auto- 
motive exhibits are getting more 


C. A. Donovan 


Dayton, O., Aug. 10.—C. A. Dono- 
van, 48, died here recently as a 
result of injuries sustained in a 
motor accident while he was on his 
way to the Century of Progress 
Exposition. Mr. Donovan was as- 
sistant superintendent of the City 
Machine and Tool Works, having 
joined the company 18 years ago. 


Bus Terminal Planned 


Bridgeport, Conn., Aug. 10.—The 
Motorways Hotel Co. will start con- 
struction of a bus terminal and 
hotel building on the site of the 
present Atlantic Hotel at Fairfield 
avenue and Water street, near the 
New York, New Haven & Hartford 
railroad station. 


| IMPORTANT: 


Order your cars from 
the factory with Safety 


-Around. Have 


your floor, 


ready fordelivery.Many 


dealers report that, by 


they have 


closed many a sale that 
otherwise might have 
slipped away. LIBBEY. 


COMPANY, 


TOLEDO. 
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than their former proportionate 
share. 

At the General Motors building, 
where an accurate check of visit- 
ors is kept, the number since the 
Fair opened approached the 2,- 
000,000 mark last night, an- 
nounced Gardner Cobb, manager. 
David French, in charge of the 
Chrysler exhibit, made known 
that close to 200,000 have ridden 
with Barney Oldfield’s drivers 
around the corporation’s track 
and that the thrillers staged by 
Oldfield and his sand pit “hell 
drivers” have drawn capacity 
crowds at most of their six-a-day 
performances. 

The Ford exhibit continues its 
reign of popularity, not only be- 
cause it is an added starter this 
year but because of its mammoth 
size and many attractions. Man- 
ager Fred Black and his staff are 
satisfied at the reception being 
accorded and the size of the 
crowds. 

Several plans for retaining cer- 
tain features of the Fair as per- 
manent have just been advanced, 


|calling for utilizing either the 
| General Motors or Ford buildings 


to house the exhibits in whatever 
form they may take. 

At the General Motors building 
is a newly installed exhibit of 
some 300 coaches built by con- 
tenders in the Fisher Body 
Craftsman’s Guild. A still further 
crowd builder has been the “soap 
box derby” staged on the main 
street just north of the General 
Motors building with the co-ope- 
ration of Chevrolet. 


Dealers Give Free Tests 


In Brake Safety Drive 


Chicago, Aug. 10.—Upon the rec- 
ommendation of directors of the 
Chicago Automobile Trade Assn., 
dealers of this city are rendering 
free brake inspection to motor- 
ists in connection with the cur- 
rent safety movement here. Such 
a service is no novelty and, as a@ 
matter of fact, has been given 
generally for some time, but users 
of cars have been made more 
familiar with the plan through 
the publicizing of it. 

Due to reports to the effect that 
the free brake inspection service 
is being utilized by owners to an 
unusual degree, announcement is 
made that it will be continued as 
a regular policy among dealers. 





Page Tells Car Dealers 


Of Code Success in Va. 


Richmond, Va., Aug. 10 (UTPS). 
—Vivian L. Page, of Norfolk, Va., 
deputy commissioner of the Vir- 
ginia Automotive Dealers’ Assn. 
at Petersburg, Va., spoke before 
members of District No. 2, which 
comprises Southside Virginia, on 
the operation of the code in this 
section. 

Page stated that the dealers’ 
code as applied in this section of 
the state was operating with the 
fullest satisfaction to both deal- 
ers and the public. He gave de- 
tailed information relative to the 
code enforcement. 


New Sales Up 74%; 
Used Cars at Premium 


Janesville, Wis., Aug. 10.—Sales 
of Chevrolet cars and trucks 
showed an increase of 74.2 per 
cent in the Janesville zone the 
first six months of 1934 over the 
corresponding period last year, 
L. V. Bierk, Chevrolet zone sales 
manager, stated. 

Bierk pointed out that every 
unit sold the last six months was 
manufactured in Janesville. Deal- 
ers, he stated, are finding a good 
used car market in this territory 
and are selling used cars as fast 
as they take them in. 








Hold Your Horses 


Detroit, Aug. 10.—Needless accel- 
eration and racing “the other fel- 
low” away from traffic stops cost 
millions of dollars in gasoline every 
year, says Harry Hartz. 
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The News of Automotive Advertising 
By RAY BLACKWELL 


the 





"Two weeks ago this column reviewed the advertising | 
gains made in the newspaper field and proudly re- 
ported that automotive advertising lineage led all display 
classifications with a gain of 44.2 per cent as compared 
to an increase of 19.2 per cent in total display advertising. 


Through statistics compiled by the Advertising Record | 
Co. and made available through the courtesy of Printers’ | 
Ink, we find the increase in magazine advertising by the 
industry even more pronounced.@————— 

For the first six months of this| sales increase or decrease for the 
year the 150 leading magazine ad-| same period of time. ; 
vertisers spent $40,101,916 for While this comparison is inter- | 


Passenger Car Magazine Expenditures 
(FIRST SIX MONTHS 1934-33) 


| among 
| corresponding favorable effect 


Insurance Men 
To Start Truck 
Safety Crusade 





Washington, D. C., Aug. 10.—A 
national safety campaign among 
truck operators with the objective 
of reducing highway mishaps 
commercial vehicles with 
insurance rates 


upon liability 


| soon will be inaugurated by the | 
insurance committee of the Na-| 


tional Code Authority of the 
trucking industry. 

A meeting of the committee 
here has resulted in the outline 
of three preliminary studies 
which will be made prior to 
launching of the campaign. As 
outlined by Dr. J. C. Nelson, 
secretary of the committee, the 
purpose of these investigations 
will be: 


Advertising Sales 











% Increase % pean insurance requirements of the 
1934 1933 or Decrease or Decrease | various states. 
General Motors ........... 2,723,695 2,229,717 “bE 22.2 - 18.9 “To develop a questionnaire 
Chrysler Corp. ............ 1,506,846 768,382 -+ 96.1 -++ 46.1 | form to be sent to operators for 
a Be eee 164,615 28,585 +475.8 +-122.5 the collection of data with re- 
Passenger Cars— _ gg yy _— expe- 
Auburn Auto Co............ 118,600 $3,200 +257.2 — 2.1 | rence, WS, CLC. 
Chrysler ...............00: 374,349 124,199 2014 + 3.3 ‘To co-operate with under- 
a 159,110 209,215 — 24.0 — 40.90 | Writers and other agencies hav- 
Dodge Bros. 436,668 140,902 +2525 -+ 46.2 | ins an ro. in reducing high- 
adc aa eit y , aus eaieue” 
_ el ct ots ual £70,719 294,075 + 62.1 Tee ic caaaaiiiies dines denies. 
Lin Le 56,330 28,585 + 97.1 Je 10.4 on definite recommendations as 
— Rieteais sels auiewe ware Pan aoa +> . 104 | to the character of the cam- 
NS alice ia bins , ; : 2. : 
Cadillac and LaSalle....... 175,583 215,695 —186 + 386 | Palen. = ae ;: ae 
ee cs swiesani 522,895 427,540 +223 + 166 | °° ale — ae am ; ruc 
cs cae saves enn 133,910 262,710 —49.0 + 93.2 ai _ i ued iia caeiee 
Se sis cane gher ens 257,148 $41,565 —27 — 34 Pe ae a us ; 7s Me _ 
Hudson Metor Car Co...... 187,605 56,220 +2337 + 93.8 | — saan — © . ee 
Nash Motors .............. 259,285 147,090 + 763 + 95.6 : 
Packard Motor ............ 170,013 156,990 + 83 — 409 oe 
Pierce-Arrow .............. 96,329 39,684 +1427 + 3.8 Willys Reported 
i ee 124,365 ee + 19.6 , 
Studebaker Cars .......... 339,035 32,220 952.3 + $2.2 The Winner in 
4,280,91 8 45. . 
a + C+ Australian Test 


Automotive Magazine Expenditures— 


Other Than Passenger Cars 


special advertising campaign 
934 1933 throughout Australia on the re- 
AC Spark Plug Serer erry eer eee re Tee EORTC COPE EE 89,466 32,400 | sults of a series of tests of vari- 
clea bs a iain ENG acs 5 pip eon ene ae ORIOL 0. et ees ous makes of cars in which the 
along tana ci Caessear ae ea kau CO EES 203,040 288,070) Willys 77 came out on top in 
No eos a5 kama s cals nine tbs alsa are 571,368 191,642 | several important events, accord- 
oe een cahne 6185  ..... ing to word just received by 
I aaa i 282,510 43,320 | Toledo officials of the company. 
or ae viens ike Nba dela.d be aed eO Oe 10,666 1,460 A stock model Willys 77 at 
- . Robertson, New South Wales, 
Winton Engine CaaS Rd 060000000 46.55.00 002060 0.06060 05s 2,610 1,500 ran off with first place in tests on 
Firestone Tire & Rubber Co....................0005 200,131 103,875 | acceleration, speed, hill climbing 
i re ar MO CM... ccccccccccessccceeene 93,005 79,585 | and economy, it is reported. 
SE SES ee Ow Cg Pag a 227,900 222,640 | Seven other American and for- 
SS SOCOFEG TEETER ECC EE TTC T ET TEES 173,715 159,660 | eign-made cars took part. 
ee adres Saks aga V4 es Koda Ka oRS 51,785 62,980 | In the acceleration test, A. W. 
NS ae a one eae hg enone n eee Turner took the Willys over a 
Goodyear Tire & Rubber Co.....................05. 438,493  269,217| half mile track from standing 
Se. cccecccccschenccscevs 82,497 «63,374 — = = oe a = 
a? peeuee ea ie a arias ain ac alee et oe 109,015 competitor. With four passen- 
y-Owens- Marra aih oc Cai ae eae ALOK eee aan kn 106,130 137,050 gers, the Willys weighed 2,814 
CEE, Cab ces cer ccceercenssceccrsrcsasscveenes 88,450 86,590 | pounds. 
ESI SE ee 269,455 150,238 A Willys 77 sedan carrying the 
Simoniz Co. DP AMADAGGODO660 6664 06 SON 00040.00660608908 118,222 79,060 | same weight won a half mile 
EE SESC RIE LO EPCOT LE ETAT ETT 195,907 227,612 | speed test in 24 1/5 seconds at an 
Standard Oil Co. (New Jersey)................000085 219,766 88,816 | average speed of 74% miles an 
le RRR ga a rm 207,266 3,941 | hour. With three passengers and 
Standard Oil of New Jersey each neneenseetaveaceun 12,500 $4,875 a driver, the “77” covered a meas- 
re ele gaa g a eeaatead 137,600 112,758 | ured mile from a standing start 
ne a eae s aplaie ee. sincera in 59 2/5 seconds for an average 
ee to es diaie wim aeld awe nlaae 238,133 198,540 | speed of 60.6 miles per hour. The 
a tao ka Sa nlaia ml prada hae TOG8 kk tee | tests were sponsored by the New 
i RF ae 209,533 198,540 | South Wales Light Car Club un- | 
ed is wrote wale aie cate 117,815 88,950 | der official supervision. 
ee ee Kents Ree ROR ke aiades 210,746 238,711 ——_— 


space in magazines compared to 


$34,698,278 in the first half of 1933, | 


an increase of 15.5 per cent. 


esting, it is obviously not espec- 
ially significant, as the figures 
represent advertising in only one 





Toledo, O., Aug. 10.—Australian 
distributors and dealers for Wil- 
lys Overland are conducting a 








Plan Tariff Action 


| nadian Tariff Board will hold sit- 


“To prepare an analysis of the | 


Motor Truck Special Tax 


Bill) Over 


New York, Aug. 10.—Revenue 
derived by Federal, State and 
local governments from motor 
truck taxation climbed to a new 
| peak in 1933 when the more than 
| 3,000,000 trucks registered were 
| assessed $303,467,000 in registra- 
fees, gasoline and excise 
| taxes, according to “Automobile 
Facts and Figures” now being re- 


| tion 


‘Cadillac Shows 
Sales Increase 


| In Past Month 


Detroit, Aug. 10.—A review of 
Cadillac-LaSalle business at the 
end of July indicates that de- 
mand for high quality cars has 
been sustained through the early 
summer period, according to J. C. 
Chick, general sales manager. 

“The past month has proven the 
best July since 1931,” said Mr. 
Chick. “Total deliveries, includ- 
ing domestic and export, show a 
gain for the seven months end- 
ing July 31, of 78 per cent over 
the same period in 1933. 


Cadillacs and LaSalles shipped 








abroad to the export field during 
the first seven months of 1934 
outnumber last year’s export ship- 
ments for the same period by 
783 cars. The export shipments 
in July showed an increase of 150 
per cent over the figures of July, 
1933. 

Cadillac’s acceptance in the 
foreign capitals of the world has 
been a long established fact, but 
the demand from Europe this 
year has exceeded factory expec- 
tations, Mr. Chick said. 


Dealers Hold Picnic 


Minneapolis, Minn., Aug. 10.—The 


first annual picnic of the newly 
formed Twin Cities Automobile 
Dealers Assn. was held at _ the 


Minnetonka Country Club July 30 
under direction of Rudy Fry of St. 
Paul, president, and Bert Baston, 
Minneapolis, vice-president. Mem- 
bers of the Minneapolis committee 
for the picnic were W. C. Howell of 
the Cadillac-LaSalle Co.; Ed* Taylor 
of the Studebaker Co. of Minneap- 
olis; Bud Johnson of the Bud John- 
son Motor Co. and Emory Pomeroy 
of the Pomeroy Chevrolet Co. 


* 








$300,000,000 


leased by the National Automo- 
bile Chamber of Commerce. 


Truck taxes have continued to 
increase in face of a decline in 
truck registrations. Though 
trucks were but 13% per cent of 
the motor vehicles registered last 
year, they paid nearly 27 per cent 
of the special motor vehicle tax 
bill, 


Statistics obtained from govern- 
ment sources show that taxes on 
trucks above five tons capacity 
are nearly four times those levied 
on 1% tons or less vehicles due 
to the sliding scale method of in- 
creasing fees with increased 
capacities. 

Truck owners who haul for 
compensation, whether common 
or contract carriers, pay consider- 
ably more than the _ shipper- 
owner, statistics from govern- 
ment sources indicate. The aver- 
age special tax payment on a 
common carrier is 205 per cent 
greater than on a privately op- 
erated truck. The average spe- 
cial tax on a private truck 
is $60.15; on a contract carrier, 





$108.35, and common carrier, 
$183.49. 
Link Belt Co. Makes 


Three Personnel Shifts 


Chicago, Aug. 10.—Link-Belt Co. 
announces several new appoint- 


ments in its positive drive di- 
vision. G. H. Burkholder, for- 
merly of Philadelphia, is ap- 


pointed Western sales manager 
of the positive drive division, 
with headquarters in Indianapo- 
lis. W. H. Kinkead has been 
made manager of sales of Link- 
Belt speed reducers, with head- 
quarters in Philadelphia, succeed- 
ing Burkholder. 

G. L. Ganz succeeds Kinkead, 
and will henceforth have charge 
of the Philadelphia office sales of 
the positive drive division. 


Code Amendment 


Washington, Aug. 10.—An amend- 
ment to the trade practice code for 
the motor fire apparatus manufac- 
turing industry was approved here 
last week by NRA. The amend- 
ment clarifies sections of the code 
which authorize the code authority 
to establish a budget and fix a basis 
of contribution by members of the 
industry to cover the cost of code 
administration. 


x 
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Montreal, Can., Aug. 10.—The Ca- | 


tings Sept. 25 to 27, H. B. McKin- | 





You'll enjoy your stay 
more if you stop at the 
Hotel Lexington. Register 
at the Lexington and get 
the utmost in comfort, 
service and courtesy. 


Your room will be cool 


and airy, invitingly furnished. Modern as this 
minute, radio at no extra charge, tub and shower 


In the pasenger car field, how- | form of media whereas all of the! non, acting secretary, announces. | 
ever, the gain over the first half| manufacturers listed have em-| Seven applications regarding duty 
of last year is 53.8 per cent, an| ployed other forms, such as news-| charges will be made. General Mo- | 
increase even greater than the re-| papers, radio, outdoor, etc., in| tors of Canada will seek widening 
markable sales increase of 45.8| their advertising programs. of a drawback item to include | 

spring steel for use in coil springs 


per cent recorded by these same | 


manufacturers. 
It is also interesting to note 


that the largest user of magazine | 


space among ALL national adver- 
tisers is the General Motors 
Corp., with an expenditure of $2,- 
723,695, with the Chrysler Corp. 
in third place among the leaders. 

The following table shows ‘the 
individual expenditures of the 
various passenger car manufac- 
turers among the 150 leading 
magazine advertisers, together 


with the percentage of increase 
er decrease as contrasted to the 








The total expenditures shown in 
this table for both years include 
only passenger car expenditures, 
the other subsidiary companies 
or products being listed in the 
table covering automotive maga- 
zine expenditures other than pas- 
senger cars. 

Every automobile dealer or re- 
tail salesman who studies these 
figures cannot fail to appreciate 
the significant fact that the auto- 
motive industry is the outstand- 
ing industry of the nation in its 
aggressive efforts to stimulate 
business recovery. 





in motor cars. 


the manufacture of motor cars for 
use on railways. 


Name Oil Sales Chief 

New York, Aug. 10.—T. O. Grisell, 
formerly executive secretary of the 
Pennsylvania Grade Crude Oil 
Assn., has been named sales man- 
ager of the Kendall Refining Co., 
recently made vacant by the resig- 
nation of I. H. Shearer. Grisell 
will assume the duties of sales man- 
ager on Oct. 1. 





The Sylvester Mfg. | 


Co., of Lindsay, Ont., will apply for | 
lowered duties on motor car wheels, | 
spark coils and carburetors used in 





bath. You certainly get your money’s worth at the 
Lexington. Rates $3 and up for one person. All 
Lexington restaurants are cooled by refrigerated air. 


HOVE LAXUNGTON 


48TH STREET AT LEXINGTON AVENUE * NEW YORE 
CHARLES E. ROCHESTER, Manager 


Direction National Hotel Management Co., Inc., Ralph Hitz, President « Ritz-Carlton, 


Atlantic City; Book-Cadillac, Detroit; Netherland Plaza, Cincinnati, Van Cleve, Dayton 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


936,759. If I counted Oakland, 
which was the company’s original 
model and which was dropped a 


couple of years back, the Klingler | 


company would be well over the 
line, for counting the two you get 
1,519,060. Hupmobile hasn’t 
reached seven figures—it’s half 
way there, though, with 543,840 
as of Aug. 1. 

* * * 

PERHAPS you would like to 
know how long it took the in- 
dustry as a whole to produce 
1,000,000 cars. This research ex- 
pert can tell you. The answer is 
12 years, starting with 4,192 in 
1900. At the end of 1912 the total 
was 1,082,746. And the wholesale 
value of this 12-year output was 
$1,319,588,441—roughly $1,300 per 
vehicle. 

. * * 

SO MUCH for production fig- 
ures, which are hard to work into 
an interesting story usually, but 
this time the conductor hopes the 
million-car angle will hold the 
attention of “my public.” Taking 
that for granted, the column 
swings to another subject, that of 
the Fisher Body Craftsman’s 
Guild’s approaching announce- 
ment of this year’s prize winners. 
But this is an easy task, for I 
believe the invitation to the ban- 
quet this writer has received from 
President C. A. Fisher tells the 
story better than I can. Here 
it is: 


“Somewhere in the United 
States and Canada are 24 boys, 
who are destined to sit down to- 
gether at a banquet table in 
Chicago the evening of Wednes- 
day, Aug. 22, as the winners of 
an international competition that 
has engrossed the attention of 
literally thousands of youths for 
the last 12 months. 


“The scene will be the banquet 
hall of the Stevens Hotel, trans- 
formed for the occasion into a 
reproduction of the time-scarred 
Guild Square in ancient Brussels. 
In this medieval atmosphere the 
24 boys will be proclaimed master 
craftsmen and presented with 
awards befitting their accomplish- 
ment—24 university scholarships 
valued at from $500 to $5,000 and 
totaling $51,000. 

“The youths attending the ban- 
quet, the high spot of the fourth 
annual Fisher Craftsmen’s Guild 
convention, may reasonably be 
considered the finest young crafts- 
men of the North American con- 
tinent. Each will have completed 
a replica of the model Napoleonic 
coach that forms the traditional 
craft project of the guild, a rep- 
lica selected as one of the 24 best 
of all those submitted in the cur- 
rent competition. 

“The Fisher Body Craftsmen’s 
Guild would consider it an honor 
to have you as its guest on this 
occasion, the climax of its year 
and the focal point of the 750,000 
boys who form its membership.” 

* * * 

CONTINUING reading my mail, 
I find a letter from my old friend, 
Charles E. Duryea, acknowledged 
builder of the first 
automobile, an invitation to at- 
tend the celebration of the golden 
wedding anniversary of the Dur- 
yeas, on Aug. 13. The invitation 
is unique in that it also carries 
a reproduction of the wedding 
announcement of 50 years ago 
when Mr. and Mrs. Thomas Steer 
jr., proclaimed the fact that their 
daughter Rachel was to wed 
Charles E. Duryea at their home 
in Penn Township. 

I regret I can’t be there, but I 
drink a silent toast to the veteran 
whose contribution to the art is 
directly responsible for this great 
industry of ours. 

+ ca + 

STILL READING the editor’s 
mail, I discover that I was wrong 
in the column last Saturday when 
I said North Carolina was the 
first to impose a gasoline tax. 


Steve Bryce of the NACC is the 
little bright eyes who checks me 
up with the statement: 

As a matter of fact, the first 





American | 





| soy 


gas tax was suggested by Presi- 
dent Wilson in 1913; was included 
for a short time in the emergency 
revenue bill which Congress had 
under consideration in 1918; and 
the first gasoline tax was actually 
adopted in Oregon in February, 
1919. New Mexico came along a 
month later with a two-cent gas- 
oline tax and before 1921 two 
other states—Colorado and Ken- 
tucky —had adopted gas taxes. 
1921 was the year when quite 
a few states—10 all told—adopted 
gasoline taxes and North Caro- 
lina was the tenth state that year. 
So you see, North Carolina was 
really the fourteenth state to 
come into the fold.” 

Admitting my error, still the 
Bryce letter proves ADN is read 
by our very best people. 

+ ok oe 


HOWARD CRAWFORD, who} 


generally is credited with having 
discovered the automotive winter- 
fronts which have for years given 
us protection against Jack Frost, 
hangs up his shingle and an- 
nounces he is marketing another 
product that will add to the com- 
forts of winter driving. It’s a 


unit which can be applied to any | 


automobile hot water heater, 
turning it into a steam heater 
and still maintaining the safety 
and dependability of the hot 
water type. 

It was this Crawford who early 
in the evolution of the winter- 
fronts, corraled the patents and 
built up almost a monopoly in 
this line. Now he is taking up 
something that may prove just 
as revolutionary. 

oa * 

A TELEGRAM from Billings, 
Mont., dated Aug. 10: “Landing | 
here completes coverage of entire | 
48 states by airplane. During 
five years and three months of 
flying I have covered more than 
300,000 miles. Twenty-three hun- 
dred hours in air; no forced land- 
ings from mechanical troubles. 
Believe record unequaled. Dick 
Knox same pilot throughout. Re- 
gards.” 


* | 
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| general sales manager of Olds- 


Posies for the Pink 
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Some kindly and artistic friend was stirred to creative heights by 
| the first Pink Edition of ADN. His work is shown above. Which 
proves, as John Gaughen says, that the Pink is Read 


Oldsmobile July Sales 
Ahead of Year Old Mark 


Lansing, Mich., Aug. 10.—Olds- 
mobile retail sales for July were 
131 per cent ahead of the same 
month last year, according to D. 
E. Ralston, vice-president and 





cent ahead of the second 10 days. 

Ralston said, “We see no indi- 
cation of a slackening in the pub- 
lic demand for the Oldsmobile 
six or eight. The sales record 
made by Oldsmobile dealers dur- 
ing July and reports from all sec- 
tions of the country lead us to 
expect new sales records to be 
established for Oldsmobile during 
the late summer and fall 
months.” 


mobile. Sales for the last 10-day 
period of the month were 10 per 





Interpreted, this means that my 
old friend, Joe McDuffee, general 
manager of Prest-O-Lite, has ac- 
complished what he set out to 
do—land in every state in the 
union with the company’s plane. 
Now that this has been done,| 


mebbe some time he will pick up| and the intere 


this column conductor and fly him 
to California, so he can visit his | 


younger daughter, Mrs. Marshall| Co,, Inc., Bartow, Fla., writes. 


Raymond, and his grandchildren | 
in Piedmont. And also call on| 
Bill Hughson, Jim Houlihan and | 
other friends out there. Just a} 
suggestion. 


Soy Beans To Be Used | 


To Make Body Finish, 


Ionia, Mich., Aug. 10.—Discov- 
ery in the Ford laboratories that 
soy beans will yield an auto body 
finish superior to lacquer and 
that oil derived from soy beans is 
as effective as linseed oil in mak- 
ing foundry cores has been re- 
vealed in a letter written former 
Governor Fred W. Green by 
Henry Ford. Green has been in- 
terested in the motor manufac- | 
turer’s research from the stand- 
point of possible employment of 
bean by-products in the 
manufacture of furniture in his 
furniture factory located here, 

To familiarize farmers with 
some of the uses to which by- | 
products of soy beans are being 
utilized industrially in his labor- | 
atories, Ford is preparing an ex- | 
pansive exhibit for the Ionia Free | 
Fair which opens this week. The | 
soy bean exhibit will be held in 
conjunction with the automotive 
exhibit. 


Nic Gnetne R | 


Reynolds Spring Reports | 
Jackson, Mich., Aug. 10.— The} 
Reynolds Spring Co. reports for the | 
six months ending June 30 state} 
that after all charges and taxes of 
$169,827, equal to $1.14 a share on 
the capital stock compared with 
$60,244 after charges in the first 
half of 1933, or 40 cents a share. 





| them has been low. International Trucks are 


“We wish to thank you for your kind letter 
st you manifest in our business,” 


E. B. Phillips, president of the Tate-Phillips 


“We have handled Internationals for about 
two years, in which time we have sold 175 
trucks—some pick-up and panel body units, 
but mostly Models A-2, B-3, and B-4. 

“We find that these trucks have more than 
yubled our volume, and our sales cost on 


considered by our customers and friends to be 
a superior product. We know this ourselves 





i i iS ak 


The new Model C-55, 3%- to 4%-ton capacity, with semi-trailer van body. This is 
one of a beautifully streamlined series of International Trucks. 


i 
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NRA Rule Opens 


Government Bids 


To Any Discount 


(Continued from Page 1) 
approval of the retail trade 
Dealers and manufacturers 
may bid for government 
at any discount they 


code, 
each 
business 


| care to offer so far as this class 


of business is concerned. 

The NRA decision marks the 
first break in the price main- 
provisions of the auto- 
It was not, 
an altogether unex- 
recovery administration. 

Intimations of it were given 
some weeks ago in the general 
Executive Order permitting a 


number of government supply 


| agencies to bid as much as 15 per 


cent below code prices on gov- 
ernment contracts. The original 
order, however, did not apply in 
the case of products of the auto- 
motive industry. 

A second circumstance tending 
to remove the element of surprise 
from the NRA ruling was the 
discussion of the subject at the 
recent meeting here of the Na- 
tional Control Committee of the 
National Automobile Dealers 
Assn. At that session, there was 
a general and searching discus- 
sion of the whole broad question 


| of quantity buying. In the course 


of the consideration, dealer rep- 
resentatives pointed out that they 
were restricted by their code in 
a fashion that handicapped them 
as compared with manufacturers. 


Reports Earnings 


Toledo, O., Aug. 10.—Net earnings 
of $368,339 for the first half of 1934 
have been reported by the Moto- 
Meter Gauge & Equipment Co., re- 
cently merged into the Electric 
Auto-Lite Co. The earnings are 
equivalent to 49 cents a share on 


‘its stock. 





This Dealer Is Going Places 
with INTERNATIONAL... . 
Sells 175 Trucks in 2 Years 


but it gives us greater confidence to know they 
agree. We very much appreciate our Interna- 
tional Truck franchise.” 

Call the nearest International Branch for 
full details about the International Truck con- 
tract in your territory. 

The new line of streamlined International 
Trucks is on display in the International Har- 
vester exhibit at the World’s Fair in Chicago. 
When you come to the Fair, visit this showing 
of the latest and finest in trucks. 


INTERNATIONAL HARVESTER COMPANY 
606 S. Michigan Ave. 


OF AMERICA 


(INCORPORATED ) 


Chicago, Illinois 


International Offers: 


A complete line of trucks from %-ton 
up; a reputation without equal for 
quality and after-sale service; 201 In- 
ternational Harvester branches which 
provide the closest possible assistance 
in sales and service; International 
Truck finance plan on both new and 
used trucks; largest advertising cam- 
paign of any full-line truck manufac- 
turer, constantly promoting the sale of 
Internationals in national magazines, 
newspapers, vocational publications, 
and through direct-mail. 


INTERNATIONAL TRUCKS 
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New Forms Aid Dealer 
To See Used Car Status 


St. Louis, Mo., Aug. 10.—Round- 
ing out its line of dealer forms 
for all departments of the retail 
car selling business, Comfort 
Specialty Co. has just brought out 
forms for dealers and their sales 
managers which enable the latter 
quickly to get a picture of their 
new and used car operations in 
line with the rules and regula- 
tions of the Motor Vehicle Re- 
tailing Code. The new system 
enables the dealers to get the 
facts and set up controls which 
will insure profits when properly 
handled. 

The stock control record con- 
spicuously displays just how long 
a used car has been in stock. It 
serves as a check on the 90-day 
cars which have been the dealers’ 
nightmare for so many years. It 
detects quickly bad judgment in 
appraisals and outlines just how 
corrective steps should be taken. 
It shows the kind of used cars 
which are difficult to market as 
well as the kind of cars that are 
selling at a loss against the book 
values, particularly revealing ex- 
cessive reconditioning costs, one 
of the features which many deal- 
ers have not been following 
closely. 

One of the special forms is used 
in connection with the _ repos- 
sessed or used car purchase con- 
trol. The form gives all the de- 
tails including appraisal data. 
When the car is sold all informa- 
tion relative to the sale is in- 
stantly visible and actual gross 
profit or loss is carried forward 
to a companion form in the event 
that another trade-in is involved 
so that the consolidated gross 
profit can be extended when the 
final trade-in is disposed of. 

The average bookkeeping 
set-up today does not rapidly 
show how the dealer is spending 
the money allowed by the Code 
book discount on the yearly 
models. The “Comfort” system is 
said to enable a dealer to get this 
information quickly as well as 
show the amount of time taken 
and the thoroughness of the re- 
conditioning job itself. The forms 
also give information as to which 
used cars need special display to 
attract buyers and the ones which 
need the concentrated efforts of 
the sales force to move them 
without further loss of time. 
Each day the system sets up a 
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list of the used cars which need 
advertising to sell them. From 
the information set up the dealer 
can prepare his own classified 
advertising copy from the form 
records. 

The forms were originated by 
J, F. Randall. 


Pontiac Shows 


Motor Assembly 
At Chicago Fair 


Chicago, Aug. 10.—With the in- 
stallation this week of motor 
assembling, visitors to the Pontiac 
exhibit in the General Motors 
Building at A Century of Prog- 
ress can see for the first time a 
Pontiac straight eight engine 
taken apart piece by piece and 
then reassembled. As a crew of 
trained men fits each part into 
place its function in the opera- 
tion of the engine is explained by 
an expert who has been assigned 
from the factory. 


Increased attendance at our ex- 
hibit has been recorded since the 
addition of motor assembling,” 
said A. W. L. Gilpin, Pontiac gen- 
eral sales manager. “Our straight 
eight engine has become widely 
accepted throughout the country 
on account of its smooth opera- 
tion and economical performance, 
and crowds at the Fair are eager 
to see just how it is put together. 


“Interest centers around such 
features as the electro-plated pis- 





tons which Pontiac was the first 
to introduce and the unique and 
exclusive method of balancing our 
connecting rods. 

“Having watched a _ Pontiac 
straight eight assembled or torn 
down, spectators can turn to the 
actual parts of one of our 1934 
engines that has been run 75,000 
miles in service. All the parts of 
this engine were placed on dis- 
play because of the small amount 
of wear that has taken place in 
them after piling up such high 
mileage in a short time. 

“Other features of Pontiac con- 
struction such as the fountain 
cooling system developed and a 
cut-out chassis complete, a re- 
vealing picture to visitors to the 
Fair who are interested in motor 
car construction.” 





Foresees Little Change 
In Low Cost Motor Cars 


Detroit, Aug. 10.—In the opinion 
of Walter P. Chrysler, president 
of the Chrysler Corp., low-priced 
automobiles will not be changed 
radically during the next few 
years. This opinion was expressed 
as the millionth Plymouth car 
came from the assembly line. 

“The buyers of low-priced trans- 
portation first of all want a good 
car at the lowest possible cost,” 
Chrysler said. “While I be- 
lieve low-priced cars of the future 
will be even smarter, more mod- 
ern, more economical, they will 


Truck Group May Handle 
Own Trade Complaints 


Washington, Aug. 10.—Approval 
of a program which will permit 
the trucking industry to handle 
its own trade practice complaints 
is expected shortly by members 
of the National Code Authority 
who submitted the plan to NRA. 
Under the suggested program, it 
is proposed to transfer from 
State NRA Compliance Directors 
all complaints of violations of 
the trucking code save those re- 
lating to labor provisions and the 
adequacy, with respect to costs, 
of rates filed by members of the 
industry. 


More strict enforcement of the 
code and the welding of regis- 
tered operators into a nation-wide 
police force toward this end are 
the particular objectives of the 


new program. National Code 
Authority members, sponsors of 
the new plan, are of the belief 
that it will result in more speedy 
correction of code abuses. 


The new scheme involves the 
constitution of the National Code 
Authority and State Code Au- 
thorities as trade practice com- 
plaints committees. 


These committees will receive 
complaints of violations. The 
first corrective step taken by 
these groups will be notification 
of the respondent of the nature 
of the complaint against him, an 
explanation of the code provision 
which he is accused of violating, 
and a request that he give a 
statement of his position on the 
matter. 


stay more or less within conven- 
tional lines.” 

Chrysler predicts that if 
material prices advance to any 
great extent manufacturers may 
have to eliminate some of the 
features now put in low-priced 
cars in order to meet continued 
demand for low cost transpor- 
tation. 

“I believe that conditions will 
continue firm in this country and 
that the American public, accus- 
tomed as they are to better 
things, will continue to be able to 
obtain them,” said Chrysler. 
“We do not need to worry about 
progress in this country as long 
as industry is encouraged to ad- 
vance and is permitted to con- 
tribute to the social and eco- 
nomic development of the coun- 
try, as it has done in the past.” 


Hold Annual Outing 

Springfield, Ill. Aug. 10.—Mem- 
bers of the Springfield Automobile 
Dealers’ Assn., their employes and 
guests enjoyed their annual outing 
Aug. 8, at Riverside Park. A fish 
fry and athletic carnival were lead- 
ers. The picnic committee was: 
John Lynd, Paul Peneitt and S. N. 
Glisson. There were 500 present. 


Plans Safety Fender 


Springfield, Mass., Aug. 10.—The 
Cheney-Bigelow Wire Works will 
soon start production of a newly- 
developed fender for automobiles 
which is designed to protect pedes- 
trians by scooping them off the 
ground when hit by a car. The de- 
vice, to be marketed as the “Saf- 
Tee-Fender,” operates on principles 
similar to the fender on trolley cars, 
which it resembles. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding menth are published in Automotive Daily News 


immediately upon release twice weekly. 





CHRYSLER GROUP 


Figures supplied by R. L. Polk & Co. 


Metropolitan New York area which are compiled by Sherlock & Arnold. 
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SECOND WEEK IN AUG. 


1926-1933 





1926 
U. 8. 


of the year.... 
Cook County (Chicago) 


peak of 11,116 in July... 
oppose any change of laws to enable 
establishment of large rubber plan- 
tations, holding that rubber can be 
Two 
cars for each family seen as develop- 
Fisher Body Co. 
plans expansion programs in Pon- 
tiac, Mich., and Janesville, Wis... . 
Cracked gasoline is becoming chief 


grown on small tracts. 


ing trend. 


automobile fuel. 
1927 


Bendix Brake starts work on third 
addition since the first of the year. 
. Studebaker boosts output 500 

. Alfred Reeves, gen- 
eral manager of the National Auto- 
mobile Chamber of Commerce, re- 
turns from abroad and says Europe 
is testing various used car plans. 
Midwest is recovering from 

South America ab- 
sorbs 20 per cent of U. S. motor 
. Hudson-Essex 
Wayne 


ears daily. . 


flood losses. 


vehicle exports. . 
led the sales 
County, Mich., 


parade 


922 


Unusual interest 


being announced. 
tions continue to 
Pittsburgh district. 


surge ahead. 


in 
last month. 


is displayed 
all the new lines of cars which are 
. Steel opera- 
in the 
Produc- 
tion of wire wheels continues to 
General Motors 
employment sets new record at 209,- 
423. . « Excellent demand re- 


improve 


ported for light duty trucks. 


Fifteen stock automobiles will enter 
500-hour endurance contest at Al- 
. General Mo- 
extensive 
British are 
seeking definite proes on crude rub- 


toona speedway. . 
tors of Canada 
building program. . 


ber. 





plans 


automotive exports totaled 
$182,066,573 in the first six months 
Motor car sales in 
reached 
. Filipinos 


in 


1929 

Houdaille-Hershey buys the Skin- 
ned Company of Canada... . Cadil- 
lac’s million dollar engineering 
building is opened. Tariff on 
cars reduced to per cent by 
Senate group. Auburn begins 
shipment of its new Cord front 
drive car. . . Chrysler announces 
a six priced under $1,000. . ‘ 
Central Alloy will make “Izett” a 
new steel in the United States. ... 


10 


U. S. Rubber and Goodrich report 
improved profits. Millionth 
Chevrolet Six comes off assembly 
line. 

1930 


Ford reopens his plant in Spain. 
. World’s largest bus terminal is 
opened in Kansas City. . Stand- 
ard Oil plans tire selling activity. 
Ford and General Motors 
build 75.4 per cent of new cars sold 
in U nited States in six months. 
Pottery industry revival boosts mo- 
tor car sales in Ohio. . Durant 
reorganizes management of his com- 
pany. Cleveland and Toledo 
accessory plants increase activities. 
1931 
Graham to pay salesmen salaries 
under a new plan to aid dealers. 
; Borg and Beck boost produc- 
tion of new vibration damper. 
Automobile Clubs protest proposal 
to restore U. S. sales tax on motor 
fuels. . . New York holds its lead 
in new car sales volume. .Na- 
tional Automobile Dealers Assn. 
finds annual dealer volume in me- 
dium sized cities averages $287,672. 
. . Sheet steel output in Mahon- 
ing Valley up 90 per cent in the 


past week. . Trucks account for 
13 per cent of sales in first half 
year. . Latest car financing re- 


port reveals higher buying power of 


dollar. 
1932 

Ford sees home car market far 
from saturated. General in- 
dustry in Detroit gains while motor 
trade is off. Buick-Oakland- 
Pontiac launches a series of thirty- 
six dealer meetings. Steady 
reduction in used car stocks is re- 
ported. General Motors is 
taking inventory at its Canadian 
plant. Alabama calls special 
session to tax truckers. . July 


production slightly below output for 


June. 
1933 

General Motors gives salaried em- 
ployes 10 per cent pay increase, ef- 
fective Aug. 1. Chrysler has 
best July in its history, with com- 
bined sales of 55,119 units. 
Hudson recalls 500 old workmen, in- 
dicative of improvement in labor 
conditions. Car financing in 
June sets peak for year with total 
volume of $56,937,616. . Second 
quarter’s financial statements show 
industry’s stamina, with GM and 
Chrysler gains stimulating market 
average. 





New Graham Sales Chief 


Selected in Manhattan 
Detroit, Aug. 10.—Effective im- 
mediately, retail sales of Graham 
Motor Cars in Manhattan and the 
Bronx will be 
handled by fac- 
tory representa- 
tives. The Gra- 
ham showroom 
at 1877 Broad- 
way will be con- 
tinued under the 
direction of 
Lester Tillmann, 
who has been 
named sales 
manager. 


During the 
past three and 
one-half years, Mr. Tillmann has 
been associated as sales manager 
with Kunkel Automobile Co., 1374 
Bedford avenue, Brooklyn. Mr. 
Tillmann will be recalled as win- 
ner of the Graham eastern sales 
contest in 1932. 


Work and W ages Grow 

Chicago, Aug. 10.—On the basis of 
reports from 4,251 manufacturing 
and non-manufacturing establish- 
ments, employment and _ payrolls 
showed a slight gain in Illinois dur- 
ing June over May, according to 
figures announced by the state de- 
partment of labor. 





L. Tillmann 
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Apprentice Provisions of 
Industrial Code Strict 


Detroit, Aug. 10.—C. O. Skin- 


secretary of the Code Au-| 


Equipment 
sent out a 


ner, 
thority Committee of the Auto- 
motive Parts and 
Manufacturers, has 

letter 


utive order 


Roosevelt 


issued by 
prescribing rules 


regarding the recent exec- 


President 
and 


regulations of the interpretation 
and application of certain labor 
provisions of Codes of Fair Com- 
petition as they may affect the 


apprentice training programs 





industry. 
The letter follow 


s: 


“We quote herewith from a re- 


cent Executive O 


President Roosevelt 


rder 


issued by 
‘prescribing 


rules and regulations for the in- 
application of 


terpretation and 


certain labor provisions of Codes | 
of Fair Competition as they may | 


affect apprentice 


training pro- 


grams in Industry’: 


“‘By virtue of 


the 


authority 


vested in me under Title I of the 
National Industrial Recovery Act 
(ch. 90, 48 Stat. 195), 
due consideration of the facts 
and the report and recommenda- 
tion of the Administrator: 

D. Roosevelt, 
President of the United States, in 
order to carry out the purposes 


“7 Franklin 


of 


said Title of said Act, 


and upon 


do 


hereby order that, except as here- 
inafter provided, no provision of 
any Code of Fair Competition or 
agreement, which has heretofore 
been or may hereafter be ap- 
proved, prescribed or issued pur- 
suant to said Title of said Act 
shall be so construed or applied 
as to violate the following rules 
and regulations which are hereby 





REGISTRATIONS 11 STATES JULY 1934-33 


The complete cumulative figures will appear every Saturday, until all 48 states or completed United States totals for the month have been printed. 
New states shown today include Florida, Georgia, Maryland, North Carolina, South Carolina, Utah and Virginia. 
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in | 


|promulgated and prescribed, 
to-wit: 


“1) A person may be em- 
ployed as an apprentice by any 
member of an Industry subject 
to a Code of Fair Competition at 
a wage lower than the minimum 
wage, or for any time in excess 
of the maximum hours of labor, 
established in such code, if such 
member shall have first obtained 
from an Agency to be designated 
or established by the Secretary 
of Labor, a certificate permitting 
such person to be employed in 
conformity with a training pro- 
gram approved by such Agency, 
until and unless such certificate 
is revoked. 


“(2) The term ‘Apprentice,’ 
as used herein shall mean a per- 
son of at least 16 years of age 
who has entered into a written 
| contract with an employer or an 
| association of employers which 
provides for at least 2,000 hours 
of reasonably continuous employ- 
ment for such person and his 
participation in an approved pro- 
gram of training as hereinabove 
provided. 


“(3) A committee shall be 
established by the Secretary of 
Labor to advise such Secretary in 
the exercise of the powers herein 
conferred, and to perform such 
other functions as the Secretary 
may direct. Such committee shall 
be composed of one or more rep- 
resentatives of the Office of Edu- 
cation, the National Recovery 
Administration, and the United 
States Department of Labor.’ 


“*‘The Secretary of Labor is 
hereby authorized to prescribe 
such further rules and regulations 
as may be deemed necessary to 
supplement, amplifying or carry 
out the purposes and intent of 
this Order, and to take such other 
steps, not inconsistent herewith, 
as may be deemed advisable to 
effectuate this Order.’ 


“‘Any approval order of a Code 








| of Fair Competition or agreement 


heretofore approved, prescribed, 
or issued pursuant to Title I of 
the National Industrial Recovery 
Act, if any necessity exists there- 
fore in order to make these regu- 
lations effective, is hereby modi- 
fied so as to permit and be con- 


| ditioned upon the full application 


and operation of these regula- 
tions;’ 


“‘*Provided, however, that noth- 
ing in this Order shall be con- 
strued as modifying any Code of 
Fair Competition except insofar 


|as an employer subject thereto 


may elect to become subject to 
the provisions of this Order.’ 


“This Order shall become ef- 
fective on July 15, 1934, unless 
prior to that date good cause to 
the contrary is shown to the 
Administrator for Industrial Re- 
covery by any affected party or 
parties, and he otherwise directs.’ 


“Tt is our belief that this Ex- 
ecutive Order will cover such 
apprentice schools as are run by 
individual manufacturers coming 
within the specifications of the 
Order and co-operative apprentice 
agreements such as are used in 


| many states in co-operation with 


the public school systems, 

“To date we have not received 
‘such further rules and regula- 
tions as may be deemed necessary 
to supplement, amplify or carry 
out the purposes and intent of 
this Order.’ 

“We suggest that manufacturers 
who can qualify their apprentices 
under the definition given in Par- 
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agraph (2) above and who are 
desirous of taking advantage of 
the exemptions offered under the 
provisions of this Executive 
Order, register at once with this 
Code Authority. 

“Upon receipt of further in- 
structions from the National Re- 
covery Administration detailing 
the method to be used in ap- 
plying for such exemption, each 
manufacturer so registering will 
be given full details.” 
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Tire Men Petition NRA 
For O.K. to Raise Price 





Washington, Aug. 10.— NRA 
officials this week had under con- 
sideration a proposal to advance 


minimum retail tire prices an 
average of 9.18 per cent over 
levels fixed by Federal officials 


in April to end a tire price war 
which threatened further chaos 
in the rubber industry and trade. | 

The request for an increase 
was submitted at a public hear- 
ing conducted by E. D. Bransome, 
deputy administrator, which 
turned out to be one of the most 
largely attended since approval of 
the tire code. 

The hearing opened with the 
presentation by A. S. Viles, chair- | 
man of the code authority of the | 
rubber manufacturing industry, | 
of a resolution adopted by the| 
industry which recommended that 
“in view of higher costs incurred | 
since the present floor levels were | 
established that these levels be} 
immediately advanced.” 

The proposed levels, the indus- 
try suggested, should apply to all 
brands of tires with the follow- 
ing exceptions: 

Firestone High Speed, General, 
Goodrich Silvertown, Goodyear 
All Weather, and U. S. Royal. A 
further proposed exception in- 
cludes tires sold by mail order 
houses through catalogues only. 
It was proposed that in the case 
of the five excepted brands, a 
separate floor level be established 
5% per cent higher than the 
levels proposed for all other 
brands. In the same manner, 
Group B tires of these same 
brands would have a floor level 
5% higher than the others listed. 
For mail order tires, sold through 
catalogues only, a 10 per cent 
differential would be provided. 

Support for the increases sug- 
gested by Viles was given by N. 
P. Trinborn, chairman of the code 
authority of the retail rubber tire 
and battery trade. Unless mini- 
mum prices are revised upward, 
the witness declared, many of the 
smaller independents will be 
driven out of business. 

Opposition to the proposed ad- 
vance in minimum prices was 
voiced by James M. Butler, Pharis 
Tire Co., Newark, O., one of the 
smaller units of the industry. | 
Declaring for an adequate differ- 
ential if floor levels are to be} 
maintained “at all,” Butler cited | 
the numerous selling advantages 
enjoyed by the larger tire com- | 
panies. 

He referred specifically to com- 
pany stores, master stations, wide 
credit allowances and the new re- 
treading service as selling ad- 
vantages enjoyed by the “big 
four” and other large manufac- 
turers. 





General Tire Employers 
Receive $1,000 Policies 
Akron, O., Aug. 10.—-Every em- 

ploye of the General Tire and 

Rubber Co. has recently been pre- | 

sented with a $1,000 life insur- 

ance policy, the premiums for 
which will be paid entirely by the 
company, it was announced by 

William O'Neil, president. This 

includes about 2,200 persons in 

factory, office and branches, 

The company also will share 
with employes, who care to take 
advantage of it, the cost of group 
accident and health insurance, 
which provides weekly payments 
for disability resulting from 
sickness or non-occupational ac- 
cidents, O’Neil said. 








Foundry Men Picnic 

Muskegon, Mich., Aug. 10.—Ap- 
proximately 4,000 employes of 
Campbell, Wyant & Cannon Foun- 
dry Co. participated in a picnic at 


Pioneer Park Aug. 4. Contests, 
games and dancing were on the 
program of events. Company offi- 


cials and a committee of employes 
was in charge. 


Pontbriand is Dead 


Montreal, Canada, Aug. 10.—Paul 
T. D. Pontbriand, one of the found- 
ers of Montreal Automobile Trade 
Assn., is dead here. He was a long 
standing member of the Montreal 


Board of Trade. 





| the 


Nash Salesmen 
to Compete for 
Trips to Fair 


Kenosha, Wis., Aug. 10.—An- 
nouncement of a sales contest of 
national proportions, in which 
Nash-LaFayette salesmen will 
compete for free trips to the Chi- 
cago World’s Fair, was made 


| here today by Courtney Johnson, 


general sales manager of the 
Nash Motors Co. The contest is 
being held in conjunction with an 


intensive sales drive for summer | 


business launched by the com- 
pany July 14. 

In order to give every salesman 
an equal opportunity to earn a 
World’s Fair trip, the country 
has been divided into 40 sales 
districts and one or more winners 
will be selected from each of 
these divisions. Thus Nash-La- 
Fayette salesmen in smaller 
towns compete only with sales- 
men from communities of equal 
size rather than with those in 


metropolitan centers. 


June Work in Indiana 
Far Above 1933, 1932 


Bloomington, Ind., Aug. 10.—At 
the end of June, total Indiana 
employment was far above the 
like periods during the two pre- 
ceding years and compared fa- 
vorably with June, 1931, accord- 
ing to the current issue of the 
Indiana Business Research Re- 
view published monthly by the 
Indiana university bureau of 
business research here. 

The review points out, however, 
that little change was noted in 
the general business situation in 
Indiana in June after allowances 
were made for seasonal factors. 


Campbell, Wyant Show 
Profit for First Half 
Muskegon, Mich., Aug. 10.— 
Campbell, Wyant and Cannon 
Fdy. Co., makers of castings for 
a number of automotive manu- 
facturers, reported net income of 
$72,274 for the first six months of 
year, ending June 30, 1934, 
after all charges and _ federal 
taxes had been paid. This com- 
pares with net income of $18,588 
for the first six months of 1933. 
During the second quarter busi- 
ness increased to such an extent 
that it became necessary to re- 
open No. 1 plant on Sanford 
street, closed since July, 1930. 
Rehabilitation of the building 
long vacant and increases in 
wages accounted for a net loss 
of $9,569 for the period, as com- 
pared with a net income of $88,- 
123 in the second quarter last 
year. The financial position of 
the company, as of June 30, shows 
current assets, including a cash 
balance of $604,867, totalling $1,- 
696,961, with total liabilities of 
$326,258. 


Spencer Forging Plant 


Is Nearing Completion 
Spencer, O., Aug. 10.—A new 
all-steel and concrete building is 
nearing completion to house the 
enlarged forging department of 
the Spencer Mfg. Co., manufac- 
turers of Spencer and ‘Truss- 
Grain Axle Shafts, according to 
an announcement by C. H. Davis, 
vice-president and general man- 
ager of the company. 

This new addition, embracing 
5,600 sq. ft. now gives a total 
area of 37,067 sq. ft. embraced by 
the machine shop, heat-treating 
and forge departments. 





G. M. Plans Building 


Montreal, Can., Aug. 10.—Erec- 
tion of a new headquarters building 
on Atwater Park, Westmount, to 
accommodate all the Montreal dis- 


trict services and activities of the 


General Motors Corp. of Canada, 
Ltd., may be started early next 
spring for completion in October, 


1935, according to the Daily Com- 
mercial News and Building Record. 


Page Professor Whataschnozzle 


Herewith we present the Whatisit. 

car that stood in dealer stock during lean years. 

wheelbase greyhound owned by the State of Indiana and used for 
marking white centerlines on the highway. 





This new contrivance is not a 
It is a 288 inch 





“a word in 
edgewise” 


(Continued from Page 4) 
a prize-fight or a world series, 
mind you—but from an exhibition 
of ballet dancing at the Stadium, 
which seats 18,000 or thereabouts. 
Do you need further proof that 
we are “not in danger of” but ac- 
tually right in the midst of a 





“Roosevelt prosperity wave?” 
* ” i 


APROPOS of my one-armed 
fight against the prostitution of 
the good old automobile sections 
in the daily newspapers which 
used to tell automobile owners 
how to get more enjoyment out 
of their motor-car investments, 
but which now devote miles of 
priceless space to sales records 
and boss-ballyhoo, comes one on 
radio. 

Radio, once the adopted little 
brother of the automobile has 
now reached his majority and 
wants to repay the lessons which 
he learned at our knee. Con- 
scious of the quick acceptance 
and generous support which Big 
Brother Automobile Industry gave 
him right from the start, he is 
now searching for ways and 
means by which he can repay 
his benefactor. So comes the sug- 
gestion to my mind that this 
| great new medium of public in- 
formation can be used more di- 
rectly to teach the masses how 
to get the maximum enjoyment 
out of their automobiles. There 
ought to be someone among the 
manufacturers of passenger cars 
smart enough to conceive a pro- 
gram which would set every lis- 
tener to praying that Saturday 
would come so that pa and 
ma and the whole family could 
get out to the great open spaces. 
The man who conceived this pro- 
gram would have to see past the 
crowd with whom he associates 
—he would have to remember 
that the week-end golfers, bridg- 
ers and yachters are only a fly- 
speck as compared to the mass 
to whom the automobile is the one 
and only escape for week-end 
enjoyment. 





* * * 


IT IS QUITE possible that the 
hour selected would be when the 
wives, mothers and sweethearts 
have finished the drudgery of 
their housework and have come 
in to relax a few minutes in front 
of the faithful little radio. What 
a moment in which to whisper 
into millions of waiting ears the 
suggestion that they plan right 
now for a genuine over the week- 
end trip in their automobile. Most 
of the folks we are talking about 
are too tired to think much about 
how they could use their auto- 
mobiles for getting some genuine 
pleasure out of life. The program 
| that would meet our idea half- 
| way at least, would make Bol- 
sheviks out of the women of 
America, when it came to the 











subject of how they were going 
to get all of the enjoyment pos- 
sible out of the old bus. Then 
if we manufactured a car which 
sold to the masses we would take 
our chances on getting our share 
of the new car business stimu- 
lated by such a program. Maybe 
if we were smart enough, we 
would have a “plug” in our pro- 
gram for a book which showed 
how to avoid the Sunday jams, 
the beauties of free camping sites 
or even how to prepare picnic 
baskets for a week-end automo- 
bile trip. 
* * * 

THESE THINGS MAY sound 
awfully A-B-C to such a big in- 
dusty, but honestly, the big vol- 
ume of our sales is made up of a 
multiplication of individual de- 
sires for a vehicle which will 
carry them along the Road to 
Happiness and I think maybe we 
are overlooking what little- 
brother Radio, now grown to Max 
Baer stature, is ready to do for 
us.—G.M.S. 





{ 
have 


on our table-cloths 


been 





Chevrolet Plans 
Designation of 


Skilled Workers 


Detroit, Aug. 10.— The skilled 
service station mechanic is about 
to gain the recognition he has so 
long deserved. That is, Chevrolet 
mechanics are—for the Chevrolet 
Motor Co. has evolved a nation- 
wide plan for awarding special 
master mechanic badges to qual- 
ified service workers. 

Eligibility to the recognition 
will not depend merely on char- 
acter and length of service, but 
upon the applicant’s proof of 
ability. He will have to take two 
examinations, a month apart, on 
Chevrolet service methods. Deal- 
ers may recommend for the badge 
only those employees who have 
worked for three years as auto- 
mobile mechanics and at least 
one year on Chevrolets. 


Before the zone service repre- 
sentatives give the examinations, 
they too must pass them under 
the zone service manager, who 
previously must have passed the 
examination himself. The pro- 
gram thus will build up the me- 
chanical knowledge of both 
dealer mechanics and the Chev- 
rolet field organization. 





Wrecking Code Chief 
Is Seeking Big Stick 


Detroit, Aug. 10.—Bryan G. 
Joyce, a member of the National 
Code Authority NRA Wrecking 
and Salvage Industry, has left for 
Washington to attend a public 
hearing and conference with ad- 
ministration officers relative to 
amendments to their code to le- 
galize assessments against mem- 
bers of the industry to cover cost 
of administering code. 

Joyce states there are numer- 
ous wrecking contractors operat- 
ing in Detroit and elsewhere in 
the state not paying the mini- 
mum wage under their code and 
when he returns from this con- 
ference expects to have the ap- 
proval of the administration to 
set up a local agency to handle 
these complaints and other mat- 
ters pretaining to this industry. 





The 
BIGGEST 


DEALS IN 
DETROIT 


figured out 


The English Grill at the “Book”—Detroit’s 
official “conference room.” It’s a man’s affair 


for men of affairs. 


Comfortable arm-chairs. 
All the luxury of a pri- 


foods. And drinks. 


vate down-town club—without dues. 


Paneled in fumed oak. 


Hale and robust 


But it’s 


luxury without luxurious price. Plate lunch, 


60c. 


Club luncheon, 80c. 


Cocktails from 30c. 


The English Grill is reserved exclusively 


for men. 


We know they’ll enjoy it 


and it’s air conditioned. 


- English Grill - 


MEZZANINE FLOOR 


Book-Cadillac Hotel 


J. E. FRAWLEY, Manager 


WM. J. CHITTENDEN, Jr., Resident Manager 


1200 OUTSIDE ROOMS each with $9300 
bath and circulating ice water .. UP 


DIRECTED BY NATIONAL HOTEL MANAGEMENT COMPANY, 


RALPH HITZ, President © 


INC. 
J. E. FRAWLEY, Vice-President 


Other hotels under direction of Ralph Hitz: HOTEL NEW YORKER and HOTEL 
LEXINGTON, New York; NETHERLAND PLAZA, Cincinnati; RITZ-CARLTON, 
Atlantic City; VAN CLEVE HOTEL, Dayton. 





~ tact with business men 


| high 
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' Getting and Holding Service Business 


Various Plans are Used 


By Dealers of Country 


M. 


By E. 





LUBECK 


ITH fourteen dealers scattered throughout the coun- 
try answering last week’s “Inquiring Reporter” ques- 


tion on the methods used in soliciting service business 


one of the most important subjects relative to the best | 


paying part of a 


dealer’s business was brought to light. 


The big question is, and has been for some time, how to 
get business into the service department. 
Of fourteen dealers answering the question, one uses 


circular letters, one uses 
eight use the telephone 


get business, four use 


newspaper advertising, 


ity use the direct mail plan. 
Local Problems 


Generally speaking it can not 
be said that any one plan is bet- 
Each com- 
munity presents a problem for the 
In the con- 
house 
is almost out of the 
picture because it is difficult to 
in 
with an 
owner by using a speaking tube 
or even a house telephone gen- 


ter than another. 


individual dealer. 
gested areas, house 
solicitation 


to 


get to car owners who liive 


apartments. Contact 


erally brings negative results. 
Likewise, direct mail has its dif- 
ficulties. Direct mail in the na- 
ture of specially shaped and de- 
signed material appears to be a 


form that will attract the atten- 
is 
Thousands of dollars 


tion of the one to whom it 
addressed. 
are wasted monthly by using en- 
velopes or cards which are the 
same size and of the same ap- 
pearance as the other fellow’s 
stuff. In smaller communities 
direct mail finds its way into the 
hands of the car owner, because 
there is less volume found. 
Hand bills have been found 
wasteful. The government ruling 


prohibiting the placing of hand} 


bills in letter boxes is one ob- 
jection. 
Wires Are Crowded 

Telephone canvass is not overly 
successful these days. Every 
grocery store, appliance salesman, 
ice men and rug cleaner uses the 
telephone until Mrs. Car Owner 


gets in a frame of mind where} 


she refuses to listen. On the 
higher priced cars telephone con- 
is more 
It has proved itself 
in large cities. Radio advertising 
of service is questionable. It has 
been tried in every section of the 
country. It is difficult to make 
service talk interesting. News- 
paper advertising for service has 
_ been successful when properly 
done. 

The offering of service specials, 
that is, group jobs for a certain 


successful. 


price, is a splendid means for 
seasonal service jobs. Used in a 
direct mail campaign in the 


proper form it brings results. 
Two outstanding methods of 
getting business are through the 
use of the retail salesmen and a 
properly designed house organ. 
The use of ex-car-repair men to 
_ sell service is not successful. No 
' dealer yet has seen fit to pay a 
u grade service salesman 
& enough money to get the business. 
» The experiences of dealers all 
B over the country has proved the 
'ex-mechanic method to be ex- 
‘ceedingly weak, and in many 
‘cases embarrassing, for the rea- 
> son that salesmen, in making calls 
/ on owners, invariably make prom- 
_ ises and statements which the car 
» dealer or his service manager 


~ know nothing about until the car 
» owner comes in and says that he 


_ was promised “so and so.” 
Using retail salesmen to con- 


tact every owner, not only for 


new car sales possibilities but to 





radio, ©—— 
canvass 
system with more or less success, 
nine use direct mail methods to 
special 
service programs which includes 
group service operations, two use 
one uses 
hand bills, one uses factory liter- 
ature, one uses a personal house 
organ, two have adopted the new 
ear salesman plan of selling serv- 
ice and two have special service 
salesmen on the job. The major- 


sell the car owner such service 
as he may require, is 
with the best success this year. 
Every dealer the writer has 
talked with who is using this 
method and who is paying the 
retail car salesmen a commission 
on the service sold the owner, is 
enjoying a profitable service busi- 
ness. None of the dealers using 
this plan has overlooked the fact 
that each man representing the 
house should sell everything the 
house has for sale. The house in 
turn must assist the salesman in 
every way possible, especially in 
the large cities where it is diffi- 
cult to reach the apartment house 
dweller. In at least two of the 
larger cities of the country it is 
being worked out to the satisfac- 
tion of all. 


House Organs Pay 

Use of the house organ when 
conditions permit, is one of the 
best ways to get service work. 
Several years ago H. A. Wehmeier 
of Community Motors in Chicago, 
got out a house organ which 
brought results. It was a full 20- 
page brochure, full of pictures of 
service department activities. 
Wehmeier spent several thousand 
dollars in getting it ready for 
mailing. The first edition ran 
more than 12,000 copies and went 
to every owner of an Oakland or 
Pontiac car whose name could be 
found. The next edition, while 
not so large, covered the field. 
It brought to the owner’s atten- 
tion the distinct advantages of 
Community Motors service work. 
It not only brought the owners 
in for adjustments and repairs, 
but Community Motors cashed in 
with a good profit. 


The most novel method of sell- 
ing service has just been brought 
out in Detroit. The car salesman 
is armed with a small motion pic- 
ture camera which, while it is 
used for taking pictures, also is a 
self-contained projector. It has 
a battery and a high candle power 
miniature bulb. The camera can 
be carried in the pocket and when 
the salesman is interviewing the 
car owner in his home or the 
office he throws a small switch 
on the side of the camera and is 
ready to show a moving picture 
of the dealer’s service department 
activities, 18 by 24 inches in size. 

By Motion Pictures 

The salesman does not have to 
hunt a light socket. All he does 
is find a blank space on a wall or 
a large sheet of white paper and 
the camera is ready to show just 
how the service work is per- 
formed. The owner interest is 
instantly secured and along with 
the 40 feet of film which contains 
more than 3,100 pictures. The 
salesman gives the owner a sell- 
ink talk which brings results. 
The salesman is armed with a 
price list and is ready to quote 
prices on seasonal group service 
jobs. He also shows how various 
operations are performed and can 
show the entire film in less than 
ten minutes. 

A great many dealers are of the 
opinion that there must be some 
trick in getting service volume. 
On the contrary there is no trick 
about it. It requires persistency 
and ingenuity. It is the most 
profitable department of a deal- 
er’s business and requires just 
two rules, One is continuous fol- 
low up and the other is, “Do ex- 
actly what you promised to do 
and then do it on time.” 
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Problem 





IChev er Wins 
North Carolina 


Detroit, 10. 
Motor Co. was 


said to be the 


Aug. 


by North Carolina, 


commission, at Raleigh, July 27 
orders were 
builders for 


cost $235,685. 


675 bus 
These 


bodies, 
bodies 


base chassis, to be 








later, mounting 17- 
bodies. 
The federal 


cently granted 


government 


$182,000 for the purchase of trans- 
and 
providing 


portation units for schools, 
the state itself is 
$420,000. 


Gas Fees Climb 


Columbia, S. C., Aug. 
G. Query, chairman 
Carolina Tax Commission, 
that gasoline taxes for 


to $4,385,669, 
$3,636,930 for 
period of 1933. 


as 
the 


SAE Production Meeting 


Coach Contract 


Chevrolet 
awarded what is 
largest order for | 
automotive equipment ever placed 
calling for the 
delivery of 450 bus chassis for use 
in school districts throughout the 


state. Chevrolet was the low bid- | 
der at $202,685. At the same joint 
session of the state division of 
purchases and the state school 


awarded to various 

to 
are 
to be mounted on Chevrolet chas- 
sis and on additional long wheel- 

purchased 
and 19-foot 


re- 
North Carolina 


Dated Detroit Oct. 10-11 


Detroit, Aug. 10. A meeting | 
| that will be a prominent event in 
national production engineering 
circles, has been announced by} 
John A. C. Warner, general man-| 


ager of the Society of Automotive 


Engineers, Inec., New York City, | 
to be held at the Book-Cadillac 
Hotel, Oct. 10-11, 1934. Under the} 
sponsorship of the Society’s Pro-| 
duction Activity, W. H. McCoy, 
vice-president, the program ar- 


ranged for 


Oils 
by W. 
of 


nical paper on Soluble 
Sulphurized Materials, 
Huffman, chief chemist 
collaboration 


Detroit, in 


and W. H. Oldacre of D. A. 





10.— Walter 
of the South 
states 
the first 
seven months of this year amounted 
compared with 

corresponding 


and Co. 


Wednesday 
under the 


sion 
Oct. 


on 
10, 


these materials. 


The evening of Oct. 10 will be 
devoted to the Dynamic Balan- 
cing Session, with SAE vice-pres- 
ident W. H. McCoy, manager ex- 





these two days com-| 
prises the presentation of a tech- 
and | 
D. | 
the 
Chevrolet Gear and Axle Plant in 
with C. 
B. Harding of the Sun Oil Co., 
Stuart 
This paper will be fea- 
tured during the cutting oil ses- 

afternoon, 
direction of 
Chairman A. Ludlow Clayden, 
vice-president of the SAE, who 
will present data on current prac- 
tices in the selection and use of 





Develop 





Detroit, Aug. 11—The Howard 


Crawford Co., of Detroit, the 


president of which is Howard H. | 


Crawford, former general sales 
manager of Pines Winterfront, is 


introducing the Crawford steam | 


heating unit, which can be ap- 
plied to any hot water automobile 
heater, converting it into a steam 
heater and maintaining the safety 
and dependability of the hot 
water type, it is claimed. Inas- 
much as more than a million hot 
water type of heaters were sold 
last year, the company feels that 
because of the conversion feature 
of its unit there is a big market 
awaiting. 

This auxiliary will be marketed 
in two types, one designed for the 
Ford V-8 and another suitable for 
all other makes of cars. It is a 
low-pressure system operating 
with no valves. The pressure in- 
volved is no greater than that 
used in the ordinary hot water 
system. At no time does the 
steam attain a higher tempera- 
ture than 230 degrees, which pre- 
vents any danger of burning out 
the core of the heater or damage 
to the radiator, it is said. The 
temperature control is secured by 
means of a bypass system that 
automatically controls the water 
content ot the steam in the boiler 
and prevents it from becoming 
superheated. 

Important in the design of the 





Steam Converter 
For Hot Water Heaters 


Crawford unit is the use of spec- | 


ial all-in-one fin tubing, which 
has been perfected by the Wol- 
verine Tube Co., of Detroit, 
which holds the basic patents on 
the process. Crawford has been 
given an exclusive license to use 
the tubing for automobile steam 
heating units. It is claimed this 
tubing gives seven times the heat- 
ing surface of ordinary round 
tubing. Through its use Craw- 
ford has in a two-foot loop the 
equivalent of 14 feet of boiler ca- 
pacity, plus compactness, which 
is declared not only to materially 
increase the efficiency of the unit 
but simplify installation. 


The company announces that it 
recently tested the Crawford unit 
in a standard Ford V-8, which 
had stood in a 10-degree below 
zero temperature for eight hours 
and subjected to a 40-mile-per- 
hour head wind. The tempera- 
ture readings showed, it is said, 
that in 1.5 minutes after the mo- 
tor was started the heater was 
delivering 116 degrees; in 3.5 min- 
utes, 131 degrees, with an average 
car temperature of 42 degrees. 
After 5.5 minutes the air tem- 
perature at the heater was 139 
degrees, with 50 degrees in the 
car. In 10 minutes the average 
temperature reading was 66 de- 
grees; after 15 minutes, 80 de- 
grees. 








perimental production machine 
shop, General Motors Research 
Laboratories, presiding as chair- 
man, at which the latest develop- 


ments in dynamic balancing of 
rotating parts will be described 
in a paper by Thomas C. Van- 
Degrift, of the Research Labora- 
tories. 

Continuing the meeting on 
Thursday, Oct. 11, the afternoon 


will be devoted to the broaching 
practice session, under the chair- 
manship of Joseph Geschelin, 
chairman of the SAE production 
meeting committee. Papers on a 


survey of external  broaching 
practice, by E. S. Chapman of 
the Chrysler Corp., and a study 


of costs with respect to purchas- 
ing production equipment, by J. 
E. Padgett, factory manager of 
the Spicer Mfg. Corp., will fea- 
ture this session. 

The SAE production dinner, un- 
der the joint sponsorship of the 
production activity and the De- 
troit section of the Society, of 
which Clyde R. Paton, chief en- 
gineer of the Packard Motor Car 
Co., is chairman, will be a climax 
to the general technical sessions. 
The speaker at the dinner, to be 
announced later, will be a nation- 
ally prominent automobile pro- 
duction executive, who will speak 
on a timely subject relating to 
present day manufacturing prob- 
lems. 


Demand Licenses 


If Law Is Valid 


Frankfort, Ky. Aug. 10.—All 
drivers of motor vehicles will be 
required to obtain a driver’s li- 
cense before Sept. 1 under pro- 
vision of an act passed by the 
last state legislature. The meas- 
ure, however, is included in a 
group the constitutionality of 
which is being attacked in a suit 
filed in Franklin Circuit Court. 
The driver’s license law, together 
with two other laws, was enacted 
the last night of the session of 
the general assembly and after 
the hour set in a joint resolution 
of house and senate, for adjourn- 
ment had passed. Lieut. Gov. A. 
B. Chandler, presiding officer of 
the senate, declared the session 
adjourned, but a bare quorum re- 
mained and elected a presiding 
officer and continued the tran- 
sacting of business. 

If its validity is upheld, the 
driver’s law provides for a 
driver’s permit costing 50 cents 
which does not have to be re- 
newed, continuing in effect unless 
revoked for careless or reckless 
driving. The licenses will be is- 
sued at the office of the circuit 
court clerk in each county. 


Hupp July Shipments 
Continue Steady Gains 


Detroit, Aug. 10.— Hupmobile 
shipments during July not only 
showed a substantial gain over 
the preceding month, but ex- 
ceeded July of last year by more 
than 70 per cent. 

This increase in Hupmobile’s 
business is shown in a statement 
issued today by R. S. Cole, vice- 
president and assistant general 
manager, who points out that 
shipments and unfilled orders as 
of Aug. 1 represent approximately 
88 per cent of the company’s total 
business in 1933. “The month 
just ended showed very satisfac- 
tory gains in the United States, 
Canada and abroad,” said Cole. 
“Total shipments for the first 
seven months of 1934 exceeded 
the corresponding period of last 
year by nearly 10 per cent.” 
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First Half Year Profits Reflect Recovery Efforts 


Net Income In 
6 Month Period 
At $82,836,000 


By C. J. ALEXANDER 


New York, Aug. 10.—Fifty au- 
tomotive companies have re- 
ported their earnings for the sec- 
ond quarter and the first half of 
the year. Wall Street appears to 
have been somewhat disappointed 
at the results for the three 
months ended June 30, particu- 
larly with respect to the corpo- 
rations engaged in the manufac- 
ture of motor vehicles. 

But Wall Street, apparently a 
little slow in adjusting itself to 
the new conditions, expected too 
much, perhaps. Not that there 
had not been plenty of warning 
that the motor industry’s co-op- 
eration in the administration’s re- 
covery program through payment 
of higher wages and the higher 
costs of materials under the NRA 
would cut profits, There still ap- 
pears to be a feeling in financial 
quarters that the old formula of 
doubled profits on a 50 per cent 
increase in production still holds. 
The formula probably will come 
back into its own but right now 
the automobile manufacturers 
are sacrificing profits to aid in 
the recovery drive. 

Record Explained 

There is still another reason 
why there was dissatisfaction at 
the comparison of second quarter 
earnings with a year ago. It 
will be recalled that in the first 
three months of 1933 business 
virtually was at a standstill for 
weeks. Then came the bursting 
of the dam in the second quarter 
of that year and what really hap- 
pened was that the business of 
six months was done in half the 
time, namely, the second quarter. 
So it was only natural that first 
quarter earnings in 1934 should 


make ae sensational showing 
when compared with the like 
period of 1933. It was just as 


natural that results of the second 
three months of this year would 
not make as favorable a com- 
parison. But in some quarters 
there was disappointment that 
the comparison of the later 
period was not as favorable as 
that of the earlier. A more logi- 
cal comparison is to take the full 
first six months of 1934 against 
the like period of 1933. 

Here’s the picture as reflected 
by the reports of the 50 com- 
panies: 

The aggregate net income of 
the 50 companies in the second 
quarter was $48,422,000, as against 
$51,405,000 in the like period of 
1933, a decline of less than $3,- 
000,000. 

$46,422,000 Net Income 

For the first six months, the 
net income of these same com- 
panies, including 15 car and 
truck makers and 35 parts and 
accessory concerns, had an ag- 
gregate net income of $82,836,000, 
comparing with $46,422,000 a year 
ago. 

The 15 car and truck compa- 
nies in the second quarter re- 
ported a net income of $41,213,000, 
as against $47,660,000 a year ago, 
and for the first six months, 
$69,776,000, comparing with $46,- 
531,000. It will be scen here that 
the profit for the second three 
months of 1933 was greater than 
for the first half of that year, 
reflecting a deficit for the first 
three months. We also have for 
the second quarter of 1934 a 
profit of $41,213,000, as against 
$28,563,000 in the first three 
months. 

Wall Street Disappointed 

The parts and accessory com- 
panies have a better showing in 
comparison with a year_.ago than 
the car and truck makers, when 


| percentage gains are considered. 


The 35 concerns in this group had 
a net income of $7,209,000 in the 
second quarter, as against $3,745,- 
000 a year ago, and for the first 
months a net of $13,060,000, 
comparing with a deficit of $109,- 
000 in the first half of 1933. 





It is true that when General 
Motors and Chrysler are omitted 
from the compilation of passen- 
ger car and truck company earn- 
ings, the comparisons with 1933 
are not so favorable, but Wall 
Street has evinced its greatest 
disappointment in the showing of 
these companies, although both 
greatly increased their profits for 
the first half over a year ago. 
Both, however, failed to show 
gains in the second quarter and 
that seems to be the souree of 
the apparently needless worry. 

Omitting General Motors and 
Chrysler, the remaining car and 
truck companies had a deficit in 
the second quarter of $3,942,000, 
as against a loss of $1,323,000 a 
year ago. Nearly half of the loss 
for this year, however, was due 
to heavy expenditures by one 
company in the preparation of 
new models. For the first half 
year, the result, without the two 
larger manufacturers, was a net 
loss of $8,003,000, comparing with 
a deficit of $6,285,000 a year ago. 

So, all in all, still having a 
strong financial position, the au- 
tomobile industry seems to be 
“alive and kicking.” 

Weekly Price Averages 

The disappointment in earnings 
has been reflected in the stock 
market in recent weeks. The 
Automotive Daily News stock 
price averages showed the follow- 
ing changes in the week ended 
Aug. 8 from the preceding week: 
This wk. Change 
19.61 - 0.10 
20.53 — 0.06 
16.10 15.67 — 0.53 
rrr 19.71 19.61 — 0.10 

The price declines in the past 
week were the narrowest to be 
experienced by the automobile 
shares since the trend turned 
downward some weeks ago. 

GM Extra Is News 

The big dividend news of the 
week, of course, was the declara- 
tion of the extra of 50 cents a 
share by General Motors. This 
was followed by a demonstration 
of strength in the corporation’s 
common, Chrysler Corp. declared 
the regular quarterly of 25 cents 
a share on its capital stock. 


Last wk. 
19.71 


20.59 


24 motors 
19 car-truck companies 
10 parts-accessories 

4 tire-rubbers 








Last Minute Wall Street Wires 


From C. J. ALEXANDER 


Wall Street Correspondent, 


Automotive Daily News 


New York, Aug. 10, 3:20 P.M.—Motor shares, along with the 
remainder of the market, failed to carry through today 
after yesterday’s rally on the New York Stock Exchange. 
Yesterday’s gains were wiped out for the most part. The 


volume was much lighter 
however. 


General Motors also declared 
the quarterly of $1.25 on its $5 
preferred. 

Parker Rust Proof Co. declared 
a stock dividend of 10 per cent 
and the regular quarterly of 75 
cents on the common, both pay- 
able Aug. 20 to stockholders of 
record Aug. 10. A stock dividend 
of a similar amount was paid in 
the preceding quarter. 

The Hercules Motors Corp. de- 
clared a dividend of 15 cents, 
payable Aug. 15 to stock of record 
Aug. 13. Last previous payment 
on this stock was a quarterly of 
20 cents, paid Apr. 1, 1932. 

Briggs Options Exercised 

The Stock Exchange was noti- 
fied this week by the Briggs Mfg. 
Co. that options on 1,900 shares 
of common stock granted to em- 
ployes at $10 a share had been 


exercised. There now remain 
12,100 shares of stock under 
option, 


A special meeting of Reynolds 
Spring Co. has been called for 
Sept. 5 to vote on a proposal to 
increase the authorized common 
stock from 200,000 no-par to 400,- 
000 shares of $1 par and charge 
the deficit of $268,803 shown in 
the last balance sheet against 
paid-in surplus as of Dec. 31, 
1933, amounting to $613,026, leav- 
ing a balance in paid-in surplus 
of $344,223. 

The annual meeting of the 
White Motor Co. again has been 
postponed, this time to Sept. 4. 
















than on the rally turnover, 





C.LT. Sets New Record 


In First Half of Year 


Baltimore, Md., Aug. 10.—With 
its volume of business and earn- 
ings exceeding those in any pre- 
vious six months’ period, Com- 
mercial Investment Trust Corpo- 
ration reports for the six months 
ended June 30 consolidated net 
profits available for dividends of 
$5,100,215 compared with $2,799,- 
582 for the first six months of 
1933. This is after provision for 
all taxes, after writing off all de- 
terminable and known losses and 
after providing reserves con- 
sidered adequate against possible 
future losses and contingencies. 

After dividends on the Serial 
Preference Stock, earnings avail- 
able for dividends on the Com- 
mon Stock were $4,679,731, equiv- 
alent to $2.54 per share on the 
average number of shares out- 
standing in the hands of the pub- 
lic during the period. This com- 
pares with $2,235,384, equivalent 
to $1.12 per share on the average 
number’ similarly outstanding 
during the six months. ended 
June 30, 1933. 

The net volume of bills and ac- 
counts purchased by C. I. T. was 
the largest in its history for any 
six months’ period, amounting to 
$437,789,307 compared with $189,- 
800,587 for the first six months of 
1933 and with $475,884,330 for the 
entire year 1933. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, AUGUST 10, 1934 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 











































































Last Sale 





High Low Last Sale llig Low 
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1] Sloan Bs Explains 


G.M. Operations 
First 6 Months 


(C ontianed from Page 1) 


Share on the average common 
shares outstanding during this 
quarter, and compares with $0.90 
per share earned in the cor- 
responding quarter of 1933. 

Net earnings for the first six 
months of 1934 amounted to *! 
586,613" This compares ...ua net 
earnings of $48,068,176 for the 
first six months of 1933. After 
deducting dividends of $4,589,110 
on the preferred stock, there re- 
mains $64,997,503, being the 
amount earned on the common 
shares outstanding. This com- 
pares with earnings on the com- 
mon stock of $43,478,441 for the 
corresponding period of 1933. 
This is equivalent to $1.51 per 
share on the average common 
shares outstanding during the 
first six months of 1934 and com- 
pares with earnings of $1.01 per 
Share for the corresponding 
period of 1933. 


Cash Improved 

“Cash, United States Govern- 
ment and other marketable se- 
curities at June 30, 1934 amounted 
to $201,713,115, compared with 
$177,303,966 at December 31, 1933 
and $200,488,763 at June 30, 1933. 
Net working capital at June 30, 
1934 amounted to $301,817,504, 
compared with $243,832,896 at 
Dec. 31, 1933 and $259,499,831 at 
June 30, 1933. 

“It will be noted, from the 
above, that the financial strength 
of the Corporation has been main- 
tained. 

“Net sales of General Motors 
Corporation, excluding interdivi- 
sional] transactions, for the sec- 
ond quarter ended June 30, 1934 
amounted to $303,407,073, com- 
pared with $191,954,311 for the 
second quarter of 1933. Net sales 
for the six months ended June 30, 
1934 amounted to $508,531,153, 
compared with $311,954,474 for 
the corresponding period of 1933. 
There results a gain of 58.1 per 
cent in net sales for the quarter 
under review and for the first 
six months period, a gain of 63.0 
per cent. 

“Attention was called, in the 
review of the Corporation’s opera- 
tions for the first quarter, to 
the fact that its sales position 
had been prejudiced by delays in 
production. While this was much 
less true as applied to the second 
quarter, nevertheless there still 
existed limitations in production 
of certain lines which prevented 
the Corporation from obtaining 
its full sales possibilities. .. .” 


Recounts Recovery 

“In the quarterly reports that 
have been sent to stockholders 
during the past 12 months, as 
well as in the annual review of 
the year 1933, attention has been 
called to the effect on the Cor- 
poration’s position of its compli- 
ance with the national recovery 





programs, particularly with re- 
spect to the policies of the 
National Recovery Administra- 


tion. Hours have been shortened; 
Wages have been raised; impor- 
tant increases in the cost of ma- 
terials have had to be absorbed. 
Increased costs have resulted not 
only from the direct influence of 
higher levels of expense, but 
through the indirect effect of a 
lowering in operating efficiency. 
On the other hand, the economic 
influence of these national recov- 
ery programs on _ individual 
purchasing power has, in princ- 
iple, been to reduce the spread 
between the real cost of living 
and real income. That being the 
case, manifestly, purchasing 
power is not available to sustain 
selling prices commensurate with 
increased operating costs. The 
question of the profit margin of 
industry therefore arises, al- 
though these adverse influences 
are partly offset, at least in some 
instances, by increased turnover. 









NO WONDER DEALERS EVERYWHERE REPORT 


SIG PROFITS 
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Dodge and Plymouth—America’s 
Soundest Franchise 


HE swing is to Dodge—this and Plymouth offer you to- 
o. as last! Official U. S.  day’s biggest profit opportunity! 
registration figures for the first  Remember—this unique fran- 
6 months of 1934, compiled by _chise not only offers you steady 
R. L. Polk & Co., show Dodge profits from Dodge passenger 
first in its field—in fourth place car and Dodge truck and com- 
among all cars by a wide mar- mercial car sales—but additional 
gin—and currently outselling _ profits from Plymouth car sales 
all but the three lowest-priced as well! Think of it! Four pop- 
makes! Not here and there— __ ular sellers in one line, with the 
but throughout the country! widest market coverage in the 
Dodge sales are soaring! More  industry—95% of the passenger 
than 46.4% ahead of last year, car market and over 98% of the 
a banner year for Dodge! truck field. 























And look at the commercial Let us send you the complete 
car registrations for the same money-making facts about 
period of 1934! Dodge trucks Dodge and Plymouth—without 
and commercial cars are firmly obligation. Write or wire today 
entrenched in third place—with to Mr. A. vanDerZee, General 

” sales 293.1% of last year. Sales Manager, Dodge Brothers 
No question about it— Dodge Corporation, Detroit, Michigan. 






T. PRICED WITH THE LOWEST — 


ag DODGE BROTHERS CORPORATION 
Division of CHRYSLER MOTORS 
Detroit, Michigan 









